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VIEW FROM THE BLOCK

ARKANSAS
Dolf Marrs: Hindsville, AR
H(479)789-2798, M(479)790-2697

Billy Ray Mainer: Branch, AR
M(479)518-6931

Kent Swinney: Gentry, AR
H(479)736-4621, M(479)524-7024

KANSAS
Pat Farrell: Fort Scott, KS
M(417)850-1652

Chris Martin (Video Rep): Alma, KS
M(785)499-3011

Alice Myrick: Mapleton, KS
H(620)743-3681, M(620)363-0740

Bob Shanks: Columbus, KS
H(620)674-3259, M(620)674-1675

LOUISIANA
James Kennedy: DeRidder, LA
M(337)274-7406
CATTLE RECEIVING STATION

OKLAHOMA
Perry L. Adams: Custer City, OK
M(580)309-0264

Russell Boles: Watson, OK
(H)580-244-3071, M(903)276-1544

Casey Nail: Vinita, OK
M(918)244-6232

Chester Palmer: Miami, OK
H(918)542-6801, M(918)540-4929

John Simmons: Westville, OK
H(918)723-3724, M(918)519-9129

Shane Stierwalt: Shidler, OK
M(918)688-5774

MISSOURI
Clay Barnhouse: Bolivar, MO
M(417)777-1855

Sherman Brown: Marionville, MO
H(417)723-0245, M(417)693-1701

Chris Byerly: Carthage, MO
M(417)850-3813

Joel Chaffin: Ozark, MO
M(417)299-4727

Rick Chaffin: Ozark, MO
H(417)485-7055, M(417)849-1230

Jack Chastain: Bois D’Arc, MO
H(417)751-9580, M(417)849-5748

Ted Dahlstrom, DVM: Staff Vet
Stockyards (417)548-3074
Office (417)235-4088

Tim Durman: Seneca, MO
H(417) 776-2906, M(417)438-3541

Jerome Falls: Sarcoxie, MO
H(417)548-2233, M(417)793-5752

Skyler Fisher: Collins, MO 
M(417) 298-9051

Nick Flannigan: Fair Grove, MO
M(417)316-0048

Kenneth & Mary Ann Friese: Friedheim, MO
H(573)788-2143, M(573)225-7932
CATTLE RECEIVING STATION

Fred Gates: Seneca, MO
H(417)776-3412, M(417)437-5055

Brent Gundy: Walker, MO
H(417)465-2246, M(417)321-0958

MISSOURI 
Dan Haase: Pierce City, MO
M(417)476-2132

Jim Hacker: Bolivar, MO
H(417)326-2905, M(417)328-8905

Bruce Hall: Mount Vernon, MO
H(417)466-7334, M(417)466-5170

Mark Harmon: Mount Vernon, MO
M(417)316-0101

Bryon Haskins: Lamar, MO
H(417)398-0012, M(417)850-4382

Doc Haskins: Diamond, MO
H(417)325-4136, M(417)437-2191

Mark Henry: Hurley, MO
H(417)369-6171, M(417)464-3806

J.W. Henson: Conway, MO
H(417)589-2586, M(417)343-9488
CATTLE RECEIVING STATION

Joe David Hudson: Jenkins, MO
H(417)574-6944, M(417)-342-4916

Steve Hunter: Jasper, MO
H(417)525-4405, M(417)439-1168

Larry Jackson: Carthage, MO
H(417)358-7931, M(417)850-3492

Jim Jones: Crane, MO
H(417)723-8856, M(417)844-9225

Chris Keeling: Purdy, MO
H(417)442-4975, M(417)860-8941

Kelly Kissire: Anderson, MO
H(417)845-3777, M(417)437-7622

Larry Mallory: Miller, MO
H(417)452-2660, M(417)461-2275

Cody Misemer: Mount Vernon, MO
M(417)489-2426

Kenny Ogden: Lockwood, MO
H(417)537-4777, M(417)466-8176

Jason Pendleton: Stotts City, MO
H(417)285-3666, M(417)437-4552

Charlie Prough: El Dorado Springs, MO
H(417)876-4189, M(417)876-7765

Russ Ritchart: Jasper, MO
H(417)394-2020

Lonnie Robertson: Galena, MO
M(417)844-1138

Justin Ruddick: Anderson, MO
M(417)737-2270

Alvie Sartin: Seymour, MO
M(417)840-3272
CATTLE RECEIVING STATION

Jim Schiltz: Lamar, MO
H(417)884-5229, M(417)850-7850

David Stump: Jasper, MO
H(417)537-4358, M(417)434-5420

Matt Sukovaty: Bolivar, MO
H(417)326-4618, M(417)399-3600

Mike Theurer: Lockwood, MO
H(417)232-4358, M(417)827-3117

Tim Varner: Washburn, MO
H(417)826-5645, M(417)847-7831

Troy Watson: Bolivar, MO
M(417)327-3145

OFFICE: (417)548-2333

Sara Engler
Alex Owens

Field 
Representatives
Skyler Moore: Mount Vernon, MO
M(417)737-2615

Bailey Moore: Granby, MO
M(417)540-4343

We’ve talked about it 
before, but with 

the 2014 calf crop we 
all had some feed. 
The market was tell-
ing us to look ahead 
to $2.30 or $2.40 for 
the gain to get those 
calves big. If you 
look at the receipts 
at cattle auctions na-
tionwide, the bulk of the 
cattle weigh from 750 to 800 
lbs. Cattle that weigh 300 to 600 
lbs. really haven’t lost any val-
ue, maybe just $10 or $15. But, 
the big cattle have lost maybe 
$30 a hundred. So, it’s pretty 
tough if you have big cattle. 
That isn’t going to change as we 
go on through spring. There’s 
still going to be a lot of big cattle 
everywhere. They are going to 
be tough to sell, and they aren’t 
going to make any money. 

On the other hand, if you have 
some lightweight cattle that can 
graze, they will bring just about 
what they had been. Looking 
ahead to the summer months, 
the market will come back just 
like it normally does. We’ll be 
short of yearling cattle during 
that time. Then, the market will 

be good again. It’s just 
not uncommon for the 

bigger cattle to lose 
some of their value 
from early Decem-
ber through May. 

Weaned calves 
that can go to grass 

this spring will 
bring a pretty good 

price. I’ve thought 
all along that a 5-weight 

steer would bring as much per 
head as one that weighs nine, 
and we’re seeing it. That will 
only continue. 

On the cow side of the market, 
it continues to be full speed 
ahead for the cow/calf pro-
ducer. Replacement cow trade 
continues to be strong and the 
slaughter market is really high 
right now. The weather has 
been bad in some areas and 
that’s kept receipts down. That 
market will continue to be good 
with the on-going shortage of 
ground beef and the approach-
ing grilling season. 

Good luck and God bless.
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beef in brief

Animal Clinic
of Monett

Shop here before you buy!

GetTHE BEST 
PRICES on

Antibiotics
Dewormers
Implants
Pinkeye
Fly Tags

Joplin Regional Stockyards
Veterinary Offi ce
Mon. & Wed.  417.548.3074 

Mon. - Sat. 417.235.4088

Cattlemen Partner with National Sheriffs’ Association
National Cattlemen’s Beef Association and the National Sher-
iffs’ Association announced a partnership to work collab-
oratively on issues that impact both associations during the 
recent Cattle Industry Convention in San Antonio, Texas. 
Cattle producers and local sheriffs’ offices interact on a daily 
basis addressing issues of criminal trespass or activity, animal 
welfare and the operation of motor vehicles in the local com-
munities.

The Memorandum of Understanding between the groups specif-
ically calls for increased collaboration between local cattlemen’s 
associations and sheriffs’ offices, coordination in advocacy on 
Capitol Hill and the development of joint media pieces on issues 
of mutual interest such as border security and immigration re-
form, animal welfare, private property rights and transporta-
tion policy. 
—Source: National Cattlemen’s Beef Association release.

Community Improvement Grants Available to 4-H, FFA
Developing a thriving rural Missouri is important to FCS Finan-
cial. The Shaping Rural Missouri grant program offers Missouri 
4-H and FFA organizations $500 grants to implement projects that 
will benefit their rural communities and youth development.

Funds are awarded to assist club or chapter members in bring-
ing positive change by establishing projects that make their local 
communities better places to live. FCS Financial encourages ap-
plicants to collaborate with other community organizations to 
develop and complete their improvement project.

Last year, FCS Financial funded 49 projects across Missouri. 
Projects improved local communities by building picnic tables, 
planting trees and landscaping school grounds.

Applications are due April 1, 2015. An application and more in-
formation on the Shaping Rural Missouri grant program can be 
found at www.myfcsfinancial.com or by calling 1-800-369-3276 
ext. 1173. 

—Source: FCS Financial release.

Missouri Cattlemen’s Take Top Spot in NCBA Recruiting
The Missouri Cattlemen’s Association (MCA) earned the use of 
a piece of equipment from New Holland for their efforts to re-
cruit new members for the National Cattlemen’s Beef Associa-
tion (NCBA). MCA leaders were recognized during the Best of 
Beef Breakfast at the 2015 Cattle Industry Convention and NCBA 
Trade Show in San Antonio, Texas. 

MCA will get its choice of a one-year lease of a New Holland Roll-
Belt® 560 Specialty Crop round baler or a New Holland T6 175 
tractor. This is the second year in a row for MCA to be recognized 
at the annual convention for its recruitment efforts. This year, 
MCA took the top spot among NCBA’s 45 state affiliates. MCA re-
cruited 243 new members within the contest period, which last-
ed from Oct. 1, 2014 to Dec. 31, 2014.   
 —Source: Missouri Cattlemen’s Association release.

Cattlemen Renew Focus on Young Beef Leaders 
A new program from the National Cattlemen’s Beef Association 
is placing renewed focus on this country’s young beef producers. 
The NCBA Young Beef Leader (YBL) program, which involves 
state affiliates from across the country, will give young people 
21-35 years old opportunities for education and increased in-
volvement in local, regional and national industry efforts.

For more information on the NCBA YBL program, contact Sara 
Arp at sarp@beef.org.

—Source: National Cattlemen’s Association release.
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NUTRITION KNOW-HOW

CONTINUED ON NEXT PAGE

Selecting Mineral Supplements 
for the Cow Herd
Regular supplementation minimizes intake variation
Story By Justin Sexten for Cattlemen’s News

Mineral nutrition is an 
often discussed topic 

among producers and feed 
suppliers with talks rang-
ing from mineral source and 
level to any number of ad-
ditives designed to prevent 
and/or cure disease. Mineral 
requirements vary with the 
production stage of the cow, 
while mineral supply is de-
pendent on forage source and 
supplemental feeds. Since 
mineral supplements are the 
one feed typically offered 
every day, producers should 
have a goal in mind when de-
veloping a mineral program. 
This article will provide ba-
sic information on required 
macro minerals.

A fundamental goal for any 
operation’s mineral program 
is to offer the mineral source 

on a regular basis. The most 
common mineral problem 
observed is not selection of 
the wrong mineral, but an 
acceptable mineral offered 
too infrequently. Set a goal of 
making sure mineral is avail-
able every day to minimize 
intake variation and ensure 
timid and young cows are not 
pushed away from the feeder 
when mineral is offered. If 
mineral has not been consis-
tently made available, begin 
by offering plain white salt 
to cows to prevent overcon-
sumption of trace minerals in 
an effort to consume salt.

The most common mineral 
deficiency in cattle consum-
ing forage is sodium. To ad-
dress this requirement, min-
eral supplements contain salt. 
A cow needs 1 to 1.2 ounces of 

salt daily to meet her sodium 
requirements. In a mineral 
with a daily intake recom-
mendation of 4 ounces per 
cow, 25 percent salt should 
meet her requirement. 

Salt serves as a good example 
to illustrate the relationship 
between mineral intake and 
concentration. If mineral in-
take exceeds 4 ounces per 
head, then the salt level or 
percent in mineral can be 
lower. Alternatively, if the 
mineral is labeled for 2 ounc-
es of intake, then salt percent 
will need to be greater to 
meet sodium requirements. 
If the mineral you are consid-
ering has a lower labeled in-
take, then mineral concentra-
tions should increase relative 
to a mineral with a greater 
labeled intake.

After salt, the most common 
mineral deficiency is phos-
phorus. One of the more ex-
pensive nutrients in a miner-
al supplement, it is beneficial 
to match mineral level with 
phosphorus requirement 
and supply. Poor quality and 
dormant forages generally 
require phosphorus supple-
mentation. When feeding a 
4-ounce mineral supplement, 
a 6 to 8 percent phosphorus 
mineral should provide ad-
equate phosphorus. 

When considering mineral 
supplements, remember min-
erals are present in many 
feeds. Distiller’s grains pro-
vides a good example where 
3 pounds of supplemental 
distiller’s grains provides as 
much phosphorus as 4 ounc-
es of a 10 percent phospho-
rus mineral. Supplemental 
feed is typically offered when 
forage quality is low to meet 
protein and energy needs and 
as a result might provide for 
mineral deficiencies as well.

Calcium is the macro mineral 
considered in combination 
with phosphorus. In forage-
fed cows, a 4-ounce mineral 
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PENNIES FOR PROFIT
MINERAL SUPPLEMENTS • FROM PREVIOUS PAGE

with 12 percent calcium should meet requirements. If pro-
ducers are feeding a legume hay such as alfalfa, a cow’s cal-
cium requirements can be met by the forage. When protein 
supplementation is provided by high-phosphorus feeds such 
as distiller’s grains or corn gluten feed, calcium supplementa-
tion should be increased to maintain a calcium to phosphorus 
ratio of two to one.

Sulfur is required by rumen microbes to synthesize sulfur- con-
taining amino acids, however sulfur is rarely limiting in beef 
cow diets. Sulfur is more likely in excess when cows are sup-
plemented with high levels of corn co-products such as corn 
distiller’s solubles, distiller’s grains or corn gluten feed. Excess 
sulfur can also come from water sources when well water con-
tains excessive sulfur. Sulfur is an example where dietary min-
eral intake should consider feed, forage and water.

Potassium is a required macro mineral 
but is typically only deficient in weath-
ered forages such as stockpiled fescue or 
rained-on hay. To meet potassium defi-
ciency, offer a 4-ounce mineral with 0.5 
percent potassium. Alternatively, feed-
ing by-product protein supplements will 
often meet potassium requirements. As 
spring green up approaches, potassium 
supplementation offers an example of a 
common mineral interaction where ex-
cess of one mineral increases the need 
for another.

Grass tetany is considered a magnesium 
deficiency, yet excessive potassium in 
spring forage prevents magnesium up-
take contributing to tetany. To prevent 
grass tetany, offer high-magnesium 
mineral supplements (10 percent mag-
nesium or greater with no potassium) 
30 days before green up to make sure 
cows are consuming adequate magne-
sium. Grass tetany demonstrates the 
variability in mineral requirements 
due to cow age or production level as 
tetany commonly affects older cows 
unable to mobilize bone magnesium 
or high-milk-producing cows with in-
creased requirements. Grass tetany 
can be difficult to prevent because high 
magnesium mineral intake is typically 
low due to the poor palatability of mag-
nesium oxide. 

This article is designed to serve as a 
guide to further discussions with feed 
suppliers or nutritionists. Next month 
we will discuss key micro minerals and 
vitamins A, D and E. In the meantime, 
make sure the mineral feeders are full.

—Justin Sexten is state extension specialist, 
beef nutrition, University of Missouri-Colum-
bia. Contact him at sextenj@missouri.edu. 

Editor’s Note: Read more on grass tetany in 
Elizabeth Walker’s article on page 18 in this 
issue.

Reach 
10,000+ Cattlemen in 8 States

ADVERTISE in CATTLEMEN’S NEWS!

Call 417.548.2333 
to place your ad 

5 Tips for Better Animal Health
1. Always observe the expiration date on vaccines.

2. Never allow biologicals to sit in the sun before or after being 
mixed. 

3. Never use syringes and needles that have been sterilized in 
chemical disinfectants. Sterilize all syringes and needles for 
vaccines by boiling in distilled water for 20 minutes. 

4. Always burn or otherwise destroy vaccine bottles. 

5. Always read and follow label directions. 

—Source: Oklahoma State University Extension.
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HEALTH WATCH

CONTINUED ON NEXT PAGE

What’s BRSV?
Examining the viruses of bovine respiratory disease
Story By Dr. Dave Rethorst for Cattlemen’s News

You don’t buY 
his loYaltY.
You earn it.

With superior retention, unsurpassed 
ease of application and outstanding 
readability, no wonder so many 
cattlemen are fiercely loyal to genuine  
Z Tags one-piece ear tags.  To view actual 
comments from satisfied Z Tags users, 
visit ztags.com today.

© 2014 DATAMARS, Inc.  Z Tags is a registered 
trademark of DATAMARS, Inc.  All rights reserved.

Bovine respiratory syncy-
tial virus (BRSV) is one of 

a number of viruses that are 
found in respiratory infec-
tions and diseases of cattle. 
When it is found as a single 
etiologic agent, the disease it 
causes is usually inapparent to 
very mild. If the virus is found 
in association with other vi-
ruses and/or bacteria, the dis-
ease tends to be more severe. 
The clinical signs associated 
with BRSV are limited to the 
respiratory tract. These signs 
include fever of 104-108ºF, 
coughing, nasal discharge and 
ocular discharge. Open mouth 
breathing, indicative of severe 
respiratory distress, can be 
seen because of the lung em-
physema associated with the 
disease. Effects of the virus do 
not include reproductive or fe-
tal disease.

Disease associated with BRSV 
usually occurs in cattle less 

than one year of age, although 
it has been reported in older 
feedyard cattle as well as ma-
ture cows. While the lungs 
from BRSV-infected cattle ap-
pear similar to lungs from 
feedyard cattle with atypical 
interstitial pneumonia (AIP), 
an association between BRSV 
and AIP has not been found.

When I began practicing in 
Nebraska, we dealt with very 
acute respiratory disease 
outbreaks in newly weaned 
calves that caused emphysema 
in the lungs during the fall of 
the year. Veterinary research-
ers at the University of Nebras-
ka Diagnostic Laboratory con-
sistently found BRSV in these 
calves. As a profession, vet-
erinarians pushed hard to get 
a vaccine developed for this 
virus. When this vaccine be-
came available commercially, 
we felt it helped in a number 
of herds, but was certainly not 

the magic answer.  In the 30 
or so years since the vaccine 
was developed and marketed, 
the role of the virus in bovine 
respiratory disease (BRD) and 
the efficacy of the vaccine 
have been the topic of many 
discussions and still there is no 
clear consensus as to the role 
the virus plays in BRD.

During my career, I have come 
nearly full circle on my view 
of this virus. While I believe 
it plays a role in BRD, I am not 
convinced that BRSV is a pri-
mary viral pathogen, nor am I 
convinced of the efficacy of the 
vaccine. I feel much the same 
way about bovine corona virus 
(BCV). I believe it is associated 
with BRD in some instances, 
but I am not convinced that it 
is a primary viral pathogen. In 
my experience, the PI3 virus 

could be included in this dis-
cussion  as well.

Immunosuppression, whether 
caused by infectious bovine 
rhinotracheitis (IBR) virus; bo-
vine virus diarrhea (BVD) vi-
rus; or factors such as stress, 
inadequate nutrition, and a 
heavy internal parasite load 
is the real culprit in the devel-
opment of BRD. Immunosup-
pression allows viral infec-
tions such as BRSV, BCV and 
PI3 to develop into BRD.  It is 
also what lets bacteria such 
as Mannheimia hemolytica, 
Pasteurella multocida and 
Histophilus somnii become in-
volved in the disease process.

Several vaccines are available 
that aid in the prevention and 
control of BRSV. Two doses of 
the vaccine are required for 
it to provide adequate immu-
nity. These vaccines have been 
shown to stimulate immunity 
in the face of colostral immu-
nity so vaccination can begin 
at an early age.  The vaccine 
should be used in conjunction 
with other management strate-
gies designed to minimize im-
munosuppression and provide 
optimal immunity.
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These strategies should include a complete vaccination program 
and control plan for IBR and BVD due to immunosuppressive ef-
fects of these viruses. The use of low-stress handling and wean-
ing practices are encouraged, as is early in life castration and 
dehorning.  Controlling internal parasites ahead of weaning will 
have a positive effect on the calf’s immune system. The nutrition 
of the cow during pregnancy also plays a vital role here. 

Preventing bovine respiratory disease is also good for animal 
welfare because of the reduction in the number of calves that 
require antibiotic therapy for the treatment of BRD, as well as 
the reduction of the death and production losses associated with 
respiratory disease. Let’s all do our part! 

—Dr. David Rethorst is director of outreach for The Cattle Institute at 
Kansas State University. He can be reached at drethorst@vet.k-state.edu.

WHAT’S BRSV? • FROM PREVIOUS PAGE
NEWS TO USE

“Every sector within the industry has inherent risk. Your 
choice is to accept it or mitigate it,” Tom Clark told cattle pro-

ducers attending the Learning Lounge session convened Feb. 
6 in the trade show hall during the Cattle Industry Convention 
& NCBA Trade Show in San Antonio, Texas. Clark is director of 
agricultural product for the CME Group.

“Back in the day, producers simply 
looked at production (i.e., the calf crop) 
and would hedge it and be done,” he 
pointed out. “They didn’t have to think 
about inputs too much — because the 
prices didn’t change much.”

Today is a different story. Inputs like 
feed, energy and transportation all have 
volatile prices. Thus, producers should 
take “a more holistic view” of the mar-
ketplace, Clark suggested. “Volatility is 
always going to be here.”

He noted the importance of risk man-
agement and offered this definition: 
Risk management is a structured ap-
proach to managing uncertainty. 

Potential strategies to manage that un-
certainty include: 

• transferring the risk to another 
party; 

• avoiding the risk; 

• reducing the negative effect of the 
risk; and 

• accepting some or all of the conse-
quences of a particular risk.

“You need to have a mix of pricing tools, 
and at various times, you will use some 
more than others,” he added. Pricing 
tools include cash sales, forward con-
tracts, futures or options hedging or 
OTC (over-the-counter) markets.

He also emphasized the importance 
of including a lender in the marketing 
plan. 

“You, your broker and your lender all 
need to be involved and on the same 
page,” he emphasized.

He concluded, “The marketing plan will 
change over time. It’s a living docu-
ment. If you put it in the drawer and 
don’t change it, it’s not going to work 
for you.” 

— Kindra Gordon is editor for Angus Jour-
nal®. This article is reprinted with per-
mission from the Angus Journal®’s cover-
age of the convention for the newsroom at 
www.4cattlemen.com.

Are You Protecting Your Bottom 
Line?
NCBA Learning Lounge session focuses on livestock 
risk management
Story By Kindra Gordon
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NEXT GENERATION

What’s the Future Plan for Your 
Farm’s Future?
Get ready for challenges, future opportunities
Story By Darren Frye for Cattlemen’s News

Exceptional results in a farm 
operation can happen be-

cause of the approach the 
farm’s leaders are taking in 
their thought. The way that the 
farm’s leaders create and use 
the operation’s long-term plan 
makes a huge difference to 
the amount of success or lack 
thereof in the business. It also 
affects how the operation ulti-

mately will move into the fu-
ture with the next generation.

In one family farm opera-
tion, multiple family mem-
bers are leading the operation 
as a team, including several 
brothers and their brothers-
in-law. Some members of the 
next generation have recently 
started to work on the farm 

and hope to one day become 
part of the ownership and 
leadership team.

The current leadership team 
has very intentionally devel-
oped a future-oriented plan 
for the operation together. 
The plan is helping them move 
strategically toward the big-
gest goals they have for their 
operation.

The family members said 
they’ve certainly had differ-
ing views on some of the de-
cisions they have had to make 
for the operation, but they’ve 
always seen their long-term 
plan as a rallying piece — that 
they can all point to and say, 
‘Yes, that’s what we all want 
for the future.’

They say that plan has kept 
them moving forward togeth-
er, regularly making major 
strategic and financial deci-
sions for their operation – ul-
timately in agreement with 
each other.

Once they had this long-term 
plan in place, they were able 
to think about how the next 
generation would eventually 

CONTINUED ON NEXT PAGE
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transition into ownership and 
leadership of the operation 
and how the older generation 
would exit.

They say it would have been 
tough to figure out the right 
plan for the next generation 
if they didn’t have a clear vi-
sion of where the operation 
was heading. And, that would 
have made it more difficult to 
determine how the older gen-
eration would be transition-
ing out of the business as well.

Planning is everything
It’s impossible for anyone to 
know what will happen in 
the future. Still, a plan like 
the one established by the 
leaders of this operation is a 
way for them to say, ‘This is 
where we’ve determined we 
want our farm operation to 
go.’ With that in their minds, 
the farm leaders can create 
ideas and take action to bring 
those ideas to life, all based on 
what’s in line with the plan.

Dwight D. Eisenhower once 
said, “Plans are nothing; 
planning is everything.” It’s 
true, a plan without action is 
worth nothing. But planning 
is everything. It allows for 
the right action to take place. 
It makes the action possible 
that will move the farm busi-
ness forward and on to the 
next generation. The plan is 
flexible so it can be adapted 
quickly to new developments 
in the future to take advan-
tage of opportunities.

As you think about the future 
of farming – and the future of 
your farm – what do you think 
will be in store? How do you 
plan to make changes as need-
ed, as outside influences affect 
the operation?

How do you plan to account 
for change that can take place 
within the operation – or 
within the farm families in-
volved in the operation? Those 
changes can really affect an 
operation’s transition plan, so 
the plan has to be adaptable in 
case any of those situations oc-
cur.

One example is if one of the 
owners were to get divorced. 
How would that affect the 

farm’s transition plan? Does 
the plan already have con-
tingencies built into it that 
protect the operation and the 
other owners? These are the 
types of details that no one 
wants to think about but can 
happen. Protection for the op-
eration should be built into 
the plan.

With all of the information 
and the things today’s farm 
leader needs to be thinking 
about, the future of farming 
will take different thinking 
– to face different challenges 
and invite new opportunities 
than in the past. It’s an excit-
ing time to be in agriculture 
and it will take a new mindset 
to succeed.

It will also take a certain fu-
ture-oriented mindset to get 
the right transition plan for 
the operation in place and to 
make sure that it’s carried out. 
Is your operation ready for 
the challenges and opportuni-
ties of the future?

—Darren Frye is President and 
CEO of Water Street Solutions, a 
farm consulting firm that helps 
farmers with the challenges they 
face in growing and improving 
their farms – including the chal-
lenge of transitioning the farming 
operation to the next generation. 
Contact Darren at waterstreet@
waterstreet.org or call (866) 249-
2528.

YOUR FARM’S FUTURE
FROM PREVIOUS PAGE
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TRENDING NOW

The popular CattleFax Outlook Session at the 2015 Cattle 
Industry Convention and National Cattlemen’s Beef As-

sociation Trade Show gave cattlemen and women reasons to 
be optimistic. Analysts told the capacity crowd to expect fed 
cattle prices averaging in the mid-$150s, slightly higher than 
last year. Prices will trade in a range from near $140 at the 
lows to near $170 at the highs in the year ahead. While early 
year highs for 550-pound steers will range from near $285 to 
lows near $235. Analysts cited the improved forage situation, 
lower grain prices and record margins in 2014 for feeders 

and stockers as the primary reason cow-calf producers will 
remain in the driver’s seat for the year ahead. 

Despite exceptional prices in 2014, CattleFax CEO Randy Blach 
said he expects the market peak is behind the cattle industry 
now. 

“We put the top in the market in the past year and the signal 
for expansion has been transmitted,” he said. “We will begin 
to see some modesty expansion in herd numbers now and 
that will cause prices to trend lower in the years ahead than 
what we saw in 2014.”

He explained that growing supplies of cattle and beef over the 
next several years will rebalance the normal price and mar-
gin environment among industry segments. 

“Prices will then retreat back to the lower end of the new 
trading range,” said Blach.

Despite the adjustment, he noted that 
cow-calf producers will continue to 
see relatively strong returns over the 
next four to five years, aided by corn 
prices expected to average $3.60 per 
bushel in 2015 and an improved for-
age production picture.

Art Douglas, Creighton University pro-
fessor emeritus, presented the annual 
weather forecast, which projects mois-
ture conditions in the United States 
through the summer. 

“El Nino conditions have again built 
across the Pacific and this will fuel a 
split jet stream pattern into the South-
western United States. Moisture will 
gradually increase in February from 
southern California to the southern 
High Plains,” said Douglas. “Snow-
packs in the northern Rockies are ex-
pected to remain well below normal at 
50-70 percent levels while the south-
ern Rockies should gradually build 
their snowpack through March. As the 
jet heads east it will pick up Gulf mois-
ture and lead to above normal rainfall 
throughout the southeast.”

“The pesky ridge in the West will grad-
ually weaken during February and by 
the spring, this will allow moisture 
to increase in the Pacific Northwest,” 
he explained. “A strong Great Lakes 
trough is forecast to keep a broad por-
tion of the United States colder than 
normal through the spring and early 
summer.”

Douglas said this pattern should lead 
to delayed planting in the Corn Belt 
with possible threat of late frosts into 
the late spring. 

“The cool temperatures are likely to 
persist into early summer, and this 
will slow crop progress but be ideal for 
corn pollination in July,” he said. “The 
silver lining in the forecast is that the 
Midwest should turn warmer by Au-
gust and September and this will help 
speed up crop maturation.” 

—Source: National Cattlemen’s Beef Asso-
ciation release.

Strong Prices to Remain in 2015
CattleFax: Cow-calf producers still in driver’s seat
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PASTURE PLANNING

March 15 has historically been a date for wheat producers 
to remember. Waiting much longer than that to pull cattle 

from wheat fields would result in a drastic decrease in yield. 

Research has shown that First Hollow Stem, a particular 
growth stage in winter wheat, is the optimal time to pull cattle 
off wheat to prevent yield loss. Using Mesonet weather and soil 
data, as well as FHS observations from 1995-2012, researchers 
at Oklahoma State University have developed a tool for produc-
ers to consult when deciding how long 
to leave cattle on their wheat fields.

“Grazing too long will reduce wheat 
yields, but removing cattle too early will 
reduce the profit potential of the stock-
er cattle enterprise,” says Jeff Edwards, 
OSU Cooperative Extension small grains 
specialist. “Finding the correct balance 
between these two factors has been the 
subject of investigation for decades.”

Available on the Mesonet website (me-
sonet.org), the FHS Advisor is located in 
the Agriculture section, under both the 
“Crop/Wheat” and “Livestock/Cattle” 
tabs. A guide on how to use the Advisor 
is located in the “Learn More” section of 
the website. The tool utilizes a soil tem-
perature-based model to predict when 
FHS will occur.

“Looking at a variety of weather and 
soil variables, we found that 4-inch soil 
temperatures under vegetative cover 
were best correlated to FHS dates,” ex-
plains J.D. Carlson, agricultural and fire 
meteorologist in the department of bio-
systems and agricultural engineering at 
OSU, and developer of the models used 
in the tool. “The Advisor includes sepa-
rate models for three different FHS cat-
egories of wheat varieties – early, mid-
dle and late.”

By visiting the website, producers can 
select their wheat variety to determine 
its category. Then maps, graphs and 
tables will provide information on the 
probability of FHS occurrence.

“Three maps are available for each FHS 
category,” Carlson states. “They include 
a current map of observed soil heat unit 
accumulations since model start date, 
projected one-week soil heat unit totals 
and projected two-week soil heat unit 
totals.”

The projected maps employ soil heat 
units based on 14-year daily averages 
of observed Mesonet soil temperatures 
over the next seven or 14 days from the 
current date. To arrive at these projec-
tions, the soil heat units over the next 
seven and 14 days are then added to the 
current heat totals. 

In addition to soil heat unit totals, prob-

abilities for FHS are shown. A color scheme is used to show 
these levels of probability – blues for FHS probabilities less 
than 5 percent, greens for 5 to 10 percent, yellows for 10 to 25 
percent, oranges for 25 to 50 percent, reds for 50 to 75 percent 
and browns for more than 75 percent.

“We recommend scouting for FHS in ungrazed fields once the 5 
percent probability levels (greens) start occurring in the grow-
er’s area, as FHS development starts to speed up at that point,” 
Carlson says. “For those who don’t scout, we recommend re-
moving cattle by the date the 50 percent level is reached.”

A 50 percent probability level means that over an extended 
multi-year period (e.g., 100 years) FHS would have occurred by 
that date in 50 percent of those years. The same interpretation 
applies for other percentage values.

—Source: Oklahoma State University Agricultural Communications 
Services

Watching for First Hollow Stem
Be on the lookout for when to pull cattle from wheat 
pastures
Story By Sean Hubbard
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B O V A T E C . C O M

You’ve changed a lot since Rumensin® was introduced 
in 1975. So have ionophores. Today, BOVATEC® is used 
for starting cattle. Rumensin is used for fi nishing. That’s 
because BOVATEC doesn’t depress feed intake, so 
cattle can start gaining on arrival.1-4 Unlike Rumensin, 
BOVATEC is approved for use with AUREOMYCIN®. 

All trademarks are the property of Zoetis Inc., its a�  liates and/or its licensors. All other trademarks are the property of their respective owners. ©2013 Zoetis Inc. All rights reserved. MFA13003

Warning for BOVATEC: A withdrawal period has not been established for this product in pre-ruminating calves. Do not use in calves to be processed for veal. 
Do not allow horses or other equines access to premixes or supplements containing lasalocid, as ingestion may be fatal. The safety of lasalocid in unapproved 
species has not been established. Feeding undiluted or mixing errors resulting in excessive concentrations of lasalocid could be fatal to cattle or sheep.

1 Zoetis Trial MC013-07-AULA13 (Colorado study).     2 Zoetis Trial MC014-07-AULA13 (South Dakota study).     3 Zoetis Trial MC014-07-AULA13 (Oklahoma study).     4 Zoetis Trial MC017-07-AULA13 (New Mexico study).

TRENDING NOW

The inventory of all cattle 
and calves was 89.8 million 

head on Jan. 1, 2015, though 
up 1.4 percent from last year, 
is still the smallest total herd 
inventory since 1952, exclud-
ing last year. The 2014 calf crop 
was up 0.5 percent from 2013 at 
33.9 million head. The 2014 calf 
crop percentage (calf crop as 
a percent of all cows) was 88.5 
percent, the highest percentage 
since 2006. Total U.S. cattle on 
feed on Jan. 1 was 13.1 million 
head, up one percent from last 
year.  The estimated supply of 
feeder cattle outside feedlots 
was up 0.5 percent as a result 
of one percent increases in the 
inventory of steers, 500 pounds 
and over and calves, under 500 
pounds; along with a slight de-
crease in the inventory of other 
heifers.  Dairy cows and dairy 
replacement heifers were up 
one percent from one year ago.

The U.S. beef cowherd grew by 
2.1 percent in 2014 to 29.7 mil-
lion head according to the Jan. 
2015 Cattle report. Though beef 
cow herd expansion was an-
ticipated, this was a larger than 
expected increase. The largest 
increases were in Texas, at 107 
percent of last year; and Okla-
homa, up 6 percent from one 
year ago. These two states ac-
counted for 62 percent of the 
total increase in the beef cow-
herd. Kansas and Missouri (see 
related article on page 16 of this 
issue) each accounted for about 
10 percent of the cowherd in-
crease meaning that those four 
states accounted for 82 percent 
of the total increase in beef 
cows. The increase in Texas 
beef cow inventory was higher 
than expected because, despite 
improved conditions, signifi-
cant areas of drought remain in 
the state.  

Some other surprising data in 
the report included the fact that 
California beef cow inventories 
were unchanged despite the 
severe drought in 2014, along 
with Oregon, which also expe-
rienced significant drought but 
had a 1.7 percent increase in 
the beef cow herd in the state.  
The lack of growth in the North-
ern Plains was also somewhat 
surprising with decreased beef 
cowherds in North and South 

Dakota and a Nebraska beef 
cow herd unchanged from one 
year ago. 

The inventory of beef replace-
ment heifers was up 4 percent 
year over year indicating that 
further expansion is planned 
on the part of cow-calf produc-
ers.   Jan. 1 beef replacement 
heifers, as a percent of the beef 
cowherd was a record 19.5 per-
cent, indicating intensive heifer 
retention. Moreover, the calcu-
lated percent of heifers enter-
ing the herd in 2014 jumped 
23 percent year-over-year, 
with those heifers entering the 
herd representing 96 percent of 
NASS reported heifers expected 
to calve in 2014.  

Oklahoma beef replacement 
heifers were up 80,000 head, a 
25 percent year-over-year in-
crease, and accounted for 35 
percent of the total increase in 
replacement heifers.  The beef 
replacement heifer increase of 
8 percent in Texas and the 12 
percent increase in South Da-
kota, were the second and third 
largest increases in absolute 
numbers and, when combined 
with Oklahoma, represent 75 
percent of the total increase in 
beef replacement heifers. Kan-
sas also had an 8 percent year-
over-year increase in beef re-
placement heifers. 

This report does not change 
market fundamentals much, if 
any, in 2015. The fact that there 
are more cows than expected 
does not change the timing of 
beef production in 2015. The 
marginal increase in estimat-
ed feeder provides little relief 
to tight feeder numbers and 
might be offset with even more 
heifer retention and the pos-
sibility of smaller feeder cattle 
imports from Mexico and Can-
ada this year. The jump-start 
to herd expansion could shave 
a year off of the time needed 
for herd rebuilding, depending 
on herd expansion in 2015 and 
beyond. In any event, herd ex-
pansion is expected to continue 
until late in the decade, baring 
setbacks from drought.

—Source: Derrell S. Peel is Oklaho-
ma State University Extension live-
stock marketing specialist.

Cow Inventory Takes Small Steps
Fastest growth in Southern Plains
Story By Derrell S. Peel

Patsy Houghton, Heartland 
Cattle Company near Mc-

Cook, Nebraska, spoke at the 
Impacting the Beef Business 
with Maternal Influence panel 
discussion at the 2015 Ameri-
can Gelbvieh Association An-
nual Convention. 

Heartland Cattle Company 
is in the business of profes-
sional heifer development, as 
Houghton pioneered the term. 
The team develops females for 
customers on a custom and 
contractual basis. Heartland 
Cattle Company also conducts 
commercial research develop-
ment as well as provides calf-
weaning services. Houghton 
discussed the importance of 
properly developing replace-
ment females so they have the 
best opportunity to become 
productive cows and remain in 
the herd.

“You can’t have production 
without reproduction,” Hough-
ton said. “If we can’t keep that 
female in the herd and keep 
her producing, it doesn’t mat-
ter what kind of growth is in 
that female, what kind of milk 
genetics, or what kind of car-
cass genetics she has. If she’s 
going to leave the herd, it’s go-
ing to be a wasted effort on ev-
erybody’s part.” 

She explained that a good de-
bate going on in the beef in-
dustry is proper heifer devel-
opment, the various programs 
and the differences in them. 

“I would submit to you that any 
of us in the heifer development 
business, whether you are on 
ranch or do it on a professional 
basis, our goal is to make user-
friendly cows for our custom-
ers,” Houghton said. 

Houghton keeps extensive re-
cords on the females they de-
velop for their customers. Body 
condition scoring (BCS) and av-
erage daily gain are two data 
collection points that the group 
has been collecting for years. 

Body condition should be kept 
under control in order for a 
heifer to reach their genetic po-
tential, according to Houghton. 

“Once you get a heifer fatter 
than a high five (BCS) and right 

up to a six, she just falls off in 
terms of fertility,” Houghton 
said. 

She argues that in a high-rough-
age, limit-fed dry-lot situation, 
she is able to better control dai-
ly gain and body condition. 

Houghton believes that a $3,000 
properly developed, genetical-
ly selected heifer is considered 
a bargain in today’s market. As 
a rule of thumb, bred heifers 
are expected to bring two and 
one-half times the current calf 
prices. 

Providing her customers data 
on the value of a properly de-
veloped and genetically select-
ed heifer is important to her. 
Houghton compared properly 
developed heifers to data from 
the industry average. 

Data concluded that a 10 per-
cent difference in the number 
of calves weaned by first-calf 
heifers was present. 

“When those cattle are devel-
oped properly, we get 97 out 
of 100 of those heifers to wean 
a calf, in contrast to only 87 
head,” Houghton said. 

Again, the user-friendly traits 
of disposition, calving ease, 
fertility and immune response 
make the difference, according 
to Houghton. 

By the time a female reaches 
her second calf, there’s 8 per-
cent improvement in the reten-
tion of young cows in the herd. 
The challenge for producers is 
rebreeding and keeping those 
second-calf heifers. 

“See how this builds upon each 
other,” Houghton said. “See 
how important stayability is 
and how it has so much im-
pact.” 

It’s imperative for farmers and 
ranchers to see the value in a 
properly developed replace-
ment heifer. Managing heifers 
correctly can positively affect 
production throughout the fe-
males’ lifetime and thus posi-
tively increasing the ranch’s 
bottom line. 

—Source: American Gelbvieh Asso-
ciation. 

Creating User-Friendly 			 
Replacement Heifers
How to get heifers to become productive cows
By Rebecca Mettler
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TRENDING NOW

Missouri cattle herd expanded 
to the tune of 150,000 head — 
300,000 head above 2013. The 
report shows Missouri’s total 
cattle inventory is at 4 million 
head, making Missouri one of 
the top six states for herd ex-
pansion.

Missouri State Statistician for 
USDA-NASS Robert Garino 
said Missouri cattle farmers 

and ranchers are seeing cattle 
numbers at levels they haven’t 
seen for several years.

“This is the first time Missouri 
has been at 4 million head since 
2010. After adding 103,000 
beef cows in 2013, beef cow 

Missouri Records Highest Cattle 
Inventory Since 2010 
Arkansas cattle numbers unchanged
Story From Our Staff

Missouri’s cattle farmers 
and ranchers expanded 

their cattle herds for the sec-
ond year in a row, according 
to Missouri Cattlemen’s Asso-
ciation Executive Vice Presi-
dent Mike Deering. The United 
States Department of Agricul-
ture’s (USDA) National Agricul-
tural Statistics Service (NASS) 
released its 2015 cattle inven-
tory report revealing that the 

numbers increased by 61,000 
in 2014 to 1.881 million,” said 
Garino.  “That put Missouri 
third in beef cows, just 19,000 
head below Oklahoma.”

CONTINUED ON NEXT PAGE

Extended-Release Injectable Parasiticide
5% Sterile Solution
NADA 141-327, Approved by FDA for subcutaneous injection
For the Treatment and Control of Internal and External 
Parasites of Cattle on Pasture with Persistent Effectiveness
CAUTION: Federal law restricts this drug to use by or on the order of a 
licensed veterinarian.

INDICATIONS FOR USE
LONGRANGE, when administered at the recommended dose volume of 
1 mL per 110 lb (50 kg) body weight, is effective in the treatment and 
control of 20 species and stages of internal and external parasites of cattle:

DOSAGE AND ADMINISTRATION
LONGRANGE® (eprinomectin) should be given only by subcutaneous 
injection in front of the shoulder at the recommended dosage level of 1 
mg eprinomectin per kg body weight (1 mL per 110 lb body weight).

WARNINGS AND PRECAUTIONS

Withdrawal Periods and Residue Warnings
Animals intended for human consumption must not be 
slaughtered within 48 days of the last treatment.
This drug product is not approved for use in female dairy cattle 
20 months of age or older, including dry dairy cows. Use in these 
cattle may cause drug residues in milk and/or in calves born to 
these cows.
A withdrawal period has not been established for pre-ruminating 
calves. Do not use in calves to be processed for veal.

Gastrointestinal Roundworms Lungworms
Bunostomum phlebotomum –  
Adults and L4

Dictyocaulus viviparus 
– Adults

Cooperia oncophora – Adults and L4

Cooperia punctata – Adults and L4

Cooperia surnabada – Adults and L4

Haemonchus placei – Adults Grubs
Oesophagostomum radiatum – Adults Hypoderma bovis

Ostertagia lyrata – Adults
Ostertagia ostertagi – Adults, L4, and 
inhibited L4

Trichostrongylus axei – Adults and L4 Mites

Trichostrongylus colubriformis – Adults Sarcoptes scabiei var. 
bovis

Parasites Durations of 
Persistent Effectiveness

Gastrointestinal Roundworms
Bunostomum phlebotomum 150 days
Cooperia oncophora 100 days
Cooperia punctata 100 days
Haemonchus placei 120 days
Oesophagostomum radiatum 120 days
Ostertagia lyrata 120 days
Ostertagia ostertagi 120 days
Trichostrongylus axei 100 days
Lungworms
Dictyocaulus viviparus 150 days

Animal Safety Warnings and Precautions
The product is likely to cause tissue damage at the site of injection, 
including possible granulomas and necrosis. These reactions have 
disappeared without treatment. Local tissue reaction may result in trim 
loss of edible tissue at slaughter.

Observe cattle for injection site reactions. If injection site reactions are 
suspected, consult your veterinarian. This product is not for intravenous 
or intramuscular use. Protect product from light. LONGRANGE® 
(eprinomectin) has been developed specifically for use in cattle only. This 
product should not be used in other animal species.

When to Treat Cattle with Grubs
LONGRANGE effectively controls all stages of cattle grubs. However, proper 
timing of treatment is important. For the most effective results, cattle 
should be treated as soon as possible after the end of the heel fly (warble 
fly) season. 

Environmental Hazards
Not for use in cattle managed in feedlots or under intensive rotational 
grazing because the environmental impact has not been evaluated for 
these scenarios.

Other Warnings: Underdosing and/or subtherapeutic concentrations of 
extended-release anthelmintic products may encourage the development 
of parasite resistance. It is recommended that parasite resistance be 
monitored following the use of any anthelmintic with the use of a fecal 
egg count reduction test program.

TARGET ANIMAL SAFETY
Clinical studies have demonstrated the wide margin of safety 
of LONGRANGE® (eprinomectin). Overdosing at 3 to 5 times the 
recommended dose resulted in a statistically significant reduction in 
average weight gain when compared to the group tested at label dose. 
Treatment-related lesions observed in most cattle administered the 
product included swelling, hyperemia, or necrosis in the subcutaneous 
tissue of the skin. The administration of LONGRANGE at 3 times the 
recommended therapeutic dose had no adverse reproductive effects on 
beef cows at all stages of breeding or pregnancy or on their calves.
Not for use in bulls, as reproductive safety testing has not been conducted 
in males intended for breeding or actively breeding. Not for use in calves 
less than 3 months of age because safety testing has not been conducted 
in calves less than 3 months of age.

STORAGE
Store at 77° F (25° C) with excursions between 59° and 86° F (15° and 30° 
C). Protect from light.

Made in Canada.
Manufactured for Merial Limited, Duluth, GA, USA.
®LONGRANGE and the Cattle Head Logo are registered trademarks of 
Merial.  
©2013 Merial. All rights reserved.
1050-2889-02, Rev. 05/2012
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Garino said what made the 
2015 report different from the 
2014 report is the widespread 
growth in cow numbers across 
the country. Unlike previous 
years, Oklahoma and Texas 
both experienced herd expan-
sion. The 2015 report shows 
that Oklahoma’s cow herd ex-
panded by 150,000 head.

“This year, unlike last year, a 
lot of other states also saw big 
jumps in inventory,” he said. 
“At the U.S. level, all cattle in-
creased by 1 percent to 89.8 
million head, the first increase 
since 2007. U.S. beef cow num-
bers were up 2 percent to 29.7 
million, the first increase since 
2006.”

Deering said Missouri beef 
cow numbers were not the 
only increase; the state’s calf 
crop moved up 30,000 head to 
1.76 million, which is the first 
increase since 2005. The report 
also showed that bulls moved 
up 10,000 head, which is the 
most since 2010.

Arkansas Cattle Numbers Hold
As overall cattle numbers 
across the country inched up 
by one percent in 2014, beef 
cattle numbers in Arkansas 
remained unchanged while 
dairy cattle numbers dropped 
significantly, according to the 
Jan. 1 cattle inventory report.

The report shows overall U.S. 
cattle — including all cattle 
and calves — increasing 1 per-
cent over Jan. 1, 2014 num-
bers to 89.9 million head as of 
Jan. 1, 2015. Almost all catego-
ries of cattle — including heif-
ers, steers, bulls and calves 
weighing less than 500 lbs. — 
increased across the country. 

 While the overall number is an 
increase over the Jan. 1, 2014 
cattle census of 88.5 million 
head, it is still significantly 
lower than the 25-year peak 
of more than 103 million head 
across the country in 1996. 

  In Arkansas, however, total 
cattle and calves across the 
state decreased by 1 percent 
to about 1.64 million head, 
with several other benchmark 
numbers remaining roughly 
the same. While the number of 
bulls remained unchanged at 
55,000 head and the number of 
calves weighing less than 500 
lbs. increased from 360,000 to 
380,000, the number of adult 
steers decreased by 15,000 
head to 130,000. 

  The number of Arkansas 
beef cows that calved in 2014 
increased slightly over the 
previous year, from 862,000 
to 863,000, but the number of 
milk cows that calved in 2014 
dropped by 12 percent from 
2013 numbers, from 8,000 
head to 7,000. 

 University of Arkansas System 
Division of Agriculture Pro-
fessor Tom Troxel said calv-
ing rates across the country 
during 2014 were strong. 

 “On a positive note, the 2014 
U.S. calf crop was reported at 
33.9 million, which implies a 
crop percentage of 89 percent, 
the highest percentage since 
2006,” Troxel said.  The figure 
means that about 89 percent 
of all cows and heifers pro-
duced calves. 

  “The increase in calf crop 
percentage may be a result 
of culling unproductive cows, 
primarily due to drought over 
the past 3-5 years.” 

  Arkansas ranchers enjoyed 
cool spring and summer with 
plenty of rain throughout the 
state in 2014, a situation that 
Troxel said could set the stage 
for ranchers to increase their 
herds. 

  “With record prices, many 
cattle producers found it 
very difficult to keep extra 
heifers,” Troxel said. “Other 
ranchers, given the extra for-
age and hay production, de-
cided to retain extra heifers 
to expand their herd size for 
future production.” 

  Troxel said cattle producers 
will likely see high selling pric-
es in 2015, and many produc-
ers are expecting prices for 
weaned and yearling calves 
to average 13 and 10 percent 
higher, respectively, over last 
year’s prices in 2015. 

  He said the slight increase 
in supply across the country 
might take a while to affect 
the average consumer’s pock-
etbook, however. 

 “I don’t anticipate any decline 
in retail price of meat until 
2016,” Troxel said.

—Source: Adapted from releases 
by the Missouri Cattlemen’s Asso-
ciation and University of Arkan-
sas Extension Service. 

CATTLE INVENTORY
FROM PREVIOUS PAGE
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and see the difference for yourself.
Use LONGRANGE on your cow/calf operation

40 LBS
     As  
much  
    as

Available in 500 mL, 250 mL and 50 mL bottles.  
Administer subcutaneously at 1 mL/110 lbs.

Watch for a chance to win a JOHN DEERE® GATOR�

Scan to watch video and enter, or go to theLONGRANGElook.com/cc51.

A deworming with LONGRANGE® (eprinomectin)  
can help keep parasites from eating into your profits.
If you used a conventional dewormer like CYDECTIN® (moxidectin), 
SAFE-GUARD® (fenbendazole) or in combination, your cattle are 
probably already reinfected with parasites. That’s because conventional 
dewormers only last 14 to 42 days and SAFE-GUARD has no persistent 
effect. Only LONGRANGE delivers up to 150 days of parasite control 
in a single treatment.1,2

When you look at the benefits of season-long parasite control with 
LONGRANGE – you’ll see you have a lot to gain.

Go ahead, blink.
THE WEIGHT GAIN IS REAL.

IMPORTANT SAFETY INFORMATION: Do not treat within 48 days of slaughter. Not for use in female 
dairy cattle 20 months of age or older, including dry dairy cows, or in veal calves. Post-injection site 
damage (e.g., granulomas, necrosis) can occur. These reactions have disappeared without treatment.

1 Dependent upon parasite species, as 
referenced in FOI summary and  
LONGRANGE product label.

2 LONGRANGE product label.
3 Data on file at Merial.

®JOHN DEERE is a registered trademark, and ™GATOR is a trademark, of Deere & 
Company. Deere & Company neither sponsors nor endorses this promotion.

®LONGRANGE and the Cattle Head Logo are registered trademarks of Merial.  
All other marks are the property of their respective owners.
©2014 Merial, Inc., Duluth, GA. All rights reserved. RUMIELR1455-A (8/14)

Talk to your veterinarian or visit theLONGRANGElook.com

Over calves treated with CYDECTIN + SAFE-GUARD.
* Results varied between 13 and 40 lbs. for heifers and steers, respectively, over 104 days.

* 3
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MANAGEMENT MATTERS

In previous articles, I have discussed how certain minerals 
had trouble playing nice with other minerals. A good exam-

ple of one of those problem minerals is magnesium. Perhaps 
magnesium (Mg) isn’t the problem child. It seems, however, 
other minerals don’t want to share or play nice with Mg and 

when that happens, our cattle suffer the con-
sequences. Fortunately, grass tetany, also 
called hypomagnesemia or grass staggers, 
isn’t typically a year-round problem. 

Grass tetany occurs most often in cattle 
grazing cereal grains such as tall fescue, 
rye and bluestem in the spring as weath-

er fluctuates between cool, wet and cloudy 
to days of sunshine and warmth. These 

conditions are ideal for growing cool season 
grasses. Consequently, once we have sustained 

warmth, and soil temperatures reach 55 degrees or higher, 
grasses have a greater ability to absorb Mg from the soil, thus 
providing more Mg in the biomass of the stand, lessening the 
occurrences of grass tetany.

Obtaining spring forage samples ia a good idea, especially if 
grassy tetany has been an issue or if you have recently fertil-

ized your pastures. Levels of Mg in for-
ages should constitute 0.20 to 0.25 per-
cent of the plant on a dry matter basis. 
However, other minerals also contrib-
ute to grass tetany. Soil and plants with 
elevated nitrogen levels along with high 
potassium (K) can exacerbate grass tet-
any problems. Potassium levels greater 
than 3 percent on a dry matter basis, 
interfere with Mg absorption in the ru-
men and reticulum of the cow. High 
nitrogen or ammonia (greater than 25 
percent crude protein) might also in-
terfere with Mg absorption. Hence, the 
reason for increased occurrences of 
grass tetany in newly fertilized fields 
where cool season grasses, especial ce-
real grains, are growing. Nitrogen and 
K can tie up Mg in the soil preventing 
the roots from absorbing Mg, making it 
unavailable to the animal. 

In addition, low levels of sodium (Na), 
calcium (Ca) and phosphorus (P) can 
contribute to grass tetany. Nutrient ra-
tios also contribute to grass tetany in 
grazing cattle. Ratios of 10:1 and 20:1 for 
K:Na and K:Mg lessen the risk for grass 
tetany. However, if those ratios increase 
above 10:1 for K:Na and 20:1 for K:Mg, 
animals may suffer from increased oc-
currences of tetany. Forage Na levels 
need to be above 0.15 percent on a dry 
matter basis and Ca levels need to stay 
above 0.4 percent. Low P values in feed-
stuffs usually mean those feeds will be 
low in Mg because P typically enhances 
Mg absorption in the rumen. 

Animals most susceptible to grass tetany 
include mature, heavy-milking females 
along with newly weaned or stressed 
calves. In addition, animals used to hay 
or that have been under drought condi-
tions are also susceptible to tetany after 
exposure to green, lush grass. Tetany 
cases have also been reported on cattle 
consuming grass hay, silage or even 
corn stover. Any feedstuff low in Mg or 
imbalanced in regards to the minerals 
listed above can cause tetany. 

Initial signs of Mg deficiency include de-
creased appetite and milk yield, slight 
nervousness, anemia and udder edema. 
If not treated, signs might be elevated 
to nervousness, muscle twitching, loss 

What Leprechauns and Grass 
Tetany Have in Common
Magnesium plays key role in preventing this preva-
lent springtime disease
Story By Elizabeth Walker for Cattlemen’s News
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of voluntary coordination of 
muscle movements, spasm, 
rigidity of the back, listless-
ness and staggering. Animals 
might also be easily excited 
and might keep their heads 
and ears in an erect position. 
Often times, the only sign of 
trouble is a dead cow, lying on 
her side with her head pulled 
back.

Ensuring the animal has 
enough Mg in her diet is the 
best way to prevent grass teta-
ny. A loose, palatable mineral 
with at least 10 to 15 percent 
Mg should be provided at least 
30 days prior to the spring 
green up. Make sure your 
mineral is fresh and easily 
accessible to all livestock, es-
pecially lactating cows. Also, 
make sure they are eating a 
sufficient quantity of mineral. 
Many premade minerals sug-
gest consumption at the rate 
of about 3 to 4 oz. per head 
per day. Be sure to record or 
note when you put mineral 
out so you can keep track of 
mineral consumption. In ad-
dition to a mineral program, 
allowing animal’s access to a 
pasture that is at least 30 per-
cent legumes, like those lucky 
clovers), can also help pre-
vent grass tetany as legumes 
are typically higher in Mg 
than grasses. Dumb luck hits 
us all, but smart management 
can prevent many production 
problems, and with any luck 
at all, grass tetany is one that 
can be prevented.

—Elizabeth Walker is associate 
professor of animal science at 
Missouri State University.

TRENDING NOW

The Beef Checkoff Program 
announced that Extra Lean 

Ground Beef, ground beef that 
is at least 96 percent lean, 4 
percent fat, is now certified 
by the American Heart Asso-
ciation® to display its recog-
nized and respected Heart-
Check mark. Retailers now 
have the opportunity to help 
identify eight different extra 
lean beef items as options for 
part of an overall healthy diet 
to their shoppers using one 

of the most trusted nutrition 
icons on food packaging.

The extra lean beef cuts that 
meet the American Heart As-
sociation’s® requirements for 
heart-healthy foods as part of 
an overall healthy dietary pat-
tern, and that are certified to 
display the Heart-Check mark, 
include extra lean ground 
beef (96 percent lean, 4 per-
cent fat); bottom round steak 
(USDA Select grade); sirloin 

tip steak (USDA Select grade); 
top sirloin petite roast, bone-
less (USDA Select grade); top 
sirloin strips (USDA Select 
grade); top sirloin filet (USDA 
Select grade); top sirloin ka-
bob (USDA Select grade); 
and top sirloin steak, bone-
less, center cut (USDA Select 
grade). 
Before putting its Heart-
Check mark on any food, 
the American Heart Associa-
tion® evaluates it against nu-
trition requirements based 
on sound science regarding 
healthy dietary recommen-
dations, food categories, spe-
cific product ingredients and 
nutrient values.

—Source:  MyBeefCheckoff.com.

Heart-healthy Beef Gets Nod 
American Heart Association® certifies extra lean 
ground beef as part of a heart-healthy diet
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Polly Ruhland, CEO of the Cat-
tlemen’s Beef Board, kicked 

off a beef checkoff update ses-
sion at the 2015 Cattle Industry 
Convention in San Antonio by 
asking attendees to consider 
one powerful question: “Why?”

She noted, “Everyone knows 
what they do. Some know how 
their organizations work. But 
few [take time to] know why 
they do what they do. What’s 
your purpose? Why do you get 
out of bed in the morning?”

She went on to share a short 
video clip from a TED talk by Si-
mon Sinek that highlighted the 

importance of identifying and 
understanding “why” to busi-
ness and organization success. 
Sinek essentially explains that 
the most successful companies – 
such as Apple – have surpassed 
their competitors because of 
their focus on “why” they are 
in business. (Watch the TED 
talk here: https://www.youtube.
com/watch?v=sioZd3AxmnE).

Ruhland added that “making 
money” is a result people want 
from what they do, but for most 
in the cattle industry preserv-
ing their business and passing 
their land and life’s work on 

to the next generation is truly 
their “why.” 

To that she said, “We [the Beef 
Board] are here today to bring 
more beef eaters into the en-
vironment. Why? To preserve 
your business for future gen-
erations.”

Ruhland then asked who in 
the audience believed the beef 
industry’s future lies in the 
hands of the populous ages 19 
to 36 living in metropolitan ar-
eas like Los Angeles, New York 
and Beijing? She responded, 
“I do. Your future rests in the 
hands of a 22-year-old in LA 
(Los Angeles) ...without whom 
we [the beef industry] could 
not survive.”

She added, “Consumers tru-
ly hold your future in their 

hands.” She encouraged those 
serving on checkoff commit-
tees to keep this in mind as they 
met and worked with commit-
tee members to help establish a 
long-range plan for beef check-
off programs. 

To further emphasize the 
role of consumers, Ruhland 
highlighted insights from the 
Industry Scan report — the 
continued need for educating 
consumers about beef nutri-
tion with a foundation of sound 
science; designing beef mes-
sages and products to reach the 
key beef consumer audience of 
older millennial parents; and 
continuing to focus on provid-
ing the best quality of beef, es-
pecially in these times of higher 
retail prices. 

Ruhland said as global desire 
for U.S. beef has hit an all-time 
high, “the global marketplace is 
something the American beef 
industry should pursue aggres-
sively.” 

To speak to the interest in beef 
by global consumers, Homero 
Recio, president and chief op-
erating officer of meat export 
company Agri-West Interna-
tional, provided an overview of 
trends around the world. 

He noted that flavor is a big 
trend, saying, “The world loves 
the flavor of U.S. beef, and 
consumers around the world 
are enjoying experimenting 
with flavors from around the 
world.” He cited Asian, Middle 
Eastern and other cultural fla-
vors as examples.

Recio shared that growth of the 
middle class around the world 
— particularly in Asia — is help-
ing boost people’s ability to buy 
beef. As examples of efforts to 
supply the increasing demand 
for lean beef, in Japan high-end 
steak houses, Japanese restau-
rants, and even take-out meals 
are emerging featuring a vari-
ety of beef cuts for diners. 

Recio also provided updates on 
consumer trends in Hong Kong 
and Mexico as places where 
more opportunities for beef 
sales are expected over the 
next few years. He concluded, 
“Clearly, export markets will 
be a big part of your [American 
beef’s] future.”

— Kindra Gordon is editor for An-
gus Journal®. This article is re-
printed with permission from the 
Angus Journal®’s coverage of the 
convention for the newsroom at 
www.4cattlemen.com.

Demand Strategies
Understanding beef’s consumer and checkoff programs
Story By Kindra Gordon, Field Editor, Angus Journal®
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TRENDING NOW

The U.S. Department of Health and Human Services and the U.S. 
Department of Agriculture released the 2015 Dietary Guidelines 

Advisory Committee’s report. This report is a recommendation to 
U..S. Secretary of Health and Human Services Sylvia Burwell and 
U.S. Secretary of Agriculture Tom Vilsack as they develop the 2015 
Dietary Guidelines for Americans that will be released later this 
year. Unfortunately, the report is inconsistent and if adopted will 
lead to conflicting dietary advice. On one hand, the committee 
has endorsed the Mediterranean style diet, which has higher red 
meat levels than currently consumed in 
the U.S.; on the other hand, they have left 
lean meat out of what they consider to be 
a healthy dietary pattern.

Dr. Shalene McNeill, registered dietitian 
and nutrition scientist with National Cat-
tlemen’s Beef Association, said the recom-
mendation that a healthy dietary pattern 
should be lower in red meat is not consis-
tent with scientific evidence and would be 
unsound dietary advice.

“Lean meat is red meat,” said McNeill. 
“Today’s beef supply is leaner than ever 
before with more than 30 cuts of beef rec-
ognized as lean by government standards. 
The protein foods category, which in-
cludes meat, is the only category currently 
consumed within the current guidelines, 
and it is misleading to conclude that a 
healthy dietary pattern should be lower 
in red meat.”

According to the report, “dietary pat-
terns with positive health benefits are de-
scribed as high in vegetables, fruit, whole 
grains, seafood, legumes and nuts; mod-
erate in low- and non-fat dairy products; 
lower in red and processed meat; and low 
in sugar-sweetened foods and beverages 
and refined grains.”

Unfortunately, the statement disregards 
the positive role of lean beef, which is one 
of the most nutrient-rich foods, providing 
high levels of essential nutrients such as 
zinc, iron and protein, as opposed to emp-
ty calories.  

Dr. Richard Thorpe, Texas medical doc-
tor and cattle producer, said the key to 
a healthy lifestyle is building a balanced 
diet around the healthy foods you enjoy 
eating, coupled with physical activity.

“It is absurd for the advisory committee to 
suggest that Americans should eat less red 
meat and focus so heavily on plant-based 
diets,” said Thorpe. “The American diet is 
already 70 percent plant-based and to fur-
ther emphasize plant-based diets will con-
tinue to have unintended consequences. 
The Advisory Committee got it wrong in 
the ‘80s advising a diet high in carbs, and 
look at what that got us - an obesity prob-
lem. My colleagues and I commonly en-
courage people to include lean beef more 
often for their health, not less.”

Thorpe added, “We are disappointed the advisory committee 
would go outside the purview and expertise of nutrition/health 
research to bring in topics such as sustainability. We urge the Sec-
retaries to reject the advisory committee’s recommendations on 
topics outside of diet and health.”

Lean meat plays an important role in the American diet and sci-
ence shows it needs to be recognized as part of a healthy dietary 
pattern just as it was in the 2010 Dietary Guidelines for Americans. 
On behalf of U.S. cattle producers that work each and every day 
to provide a nutritious and healthful beef product for consumers, 
we encourage Secretaries Burwell and Vilsack to reject the advi-
sory committee’s recommendation that healthy American diets 
should be lower in red meat. The process was incomplete with 
flawed conclusions specific to health benefits of red meat’s role in 
the American diet. 

—National Cattlemen’s Beef Association

Dietary Guidelines Proposal 
Misleads Consumers  
Lower red meat recommendation not backed by science  
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MANAGEMENT matters

“How many of you who sell 
calves want that feedlot guy 

to make a pile of money on your 
calves?” 

When veterinarian Mark Hil-
ton, Purdue University, asked a 
crowd of producers that ques-
tion during the 22nd Cattle-
men’s College, hands shot up 
all over the room. The Feb. 4 
session during the 2015 Cattle 
Industry Convention & NCBA 
Trade Show focused on one of 

the most important ways cattle-
men can ensure profit down the 
line: health.

Hilton recommended a preven-
tative approach.

“I’m a low-medicine veterinari-
an,” he said. “I want to use man-
agement instead of medicine 
and money.” Producers should 
focus on nutrition, genetics and 
creating the best environment, 
starting from gestation until the 

Developing a Healthier, More 
Profitable Calf
Hilton outlines preconditioning done right
Story By Miranda Reiman, Certified Angus Beef 

calves are marketed.

Weaning is a critical time, and 
Hilton encouraged a good pre-
conditioning program — the 
longer, the better.

“The more days we precondi-
tion the calves, the more profit,” 
Hilton said.

A 10-year analysis of Indiana 
beef herds showed after ad-
justing for expenses, like feed 
and medicine (including labor), 
preconditioning for 60 days 
or more generally produced 
$80.17 profit. 

Low feed costs coupled with 
high cattle prices put an excla-
mation point on that in today’s 
marketplace.

“2014 was the biggest ‘no brain-
er’ year in history to precondi-

tion your calves,” he said. Those 
putting on the most weight 
during the postweaning phase 
earned $210.15 last year. “2015 
could be even better,” Hilton 
said. 

He shared four keys to success:

1. Team Building. Get a team of 
experts who are willing to con-
tinue learning with you, he said. 
That might include a veterinar-
ian, nutritionist, Extension per-
sonnel, etc.

2. Weight gain. “In precondi-
tioning, if you’re not having 
those calves gain a significant 
amount of weight — you’re not 
going to have as much profit in 
them,” he said, sharing exam-
ples of 3-pound average daily 
gains prior to feedlot arrival. 
“The genetics we’ve got today 
— they can do it. They can put 
it right on and not get fleshy.”  
Calves just maintain weight 
during the first week of precon-
ditioning, so every additional 
week you keep them helps the 
bottom line. “We want to dilute 
out that first week and make it 
not a big deal,” Hilton said.

3. Herd health and nutrition. 
Finding the right vaccination 
program and its timing is es-
sential to preconditioning suc-
cess. “I’m not going to tell you 
what diseases to vaccinate for, 
because I don’t know. I’ve only 
practiced in two states,” he said, 
encouraging one-on-one con-
sultations with a veterinarian.  
In the Indiana study, 79 percent 
of the cost of preconditioning 
was in the form of hay and feed, 
Hilton said, underscoring the 
importance of nutrition.

4. Marketing. “Build a résumé 
for your calves,” he said. “Your 
calves are special. You need to 
build a résumé for them.” That 
includes finding out more about 
how the calves do after weaning, 
either by retaining some owner-
ship or participating in a small-
scale feedout. Hilton said the 
bottom line is that health pays, 
but it pays more when market-
ing matches management.

“If you are not adding value to 
your calves, you are making a 
huge mistake leaving money on 
the table and giving my feedlot 
owners a lot poorer quality cat-
tle,” he said.

—Source: Miranda Reiman, is with 
Certified Angus Beef LLC (CAB) for 
Angus Journal®. This article is re-
printed with permission from the 
Angus Journal®’s coverage of the 
convention for the newsroom at 
www.4cattlemen.com.
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Hand in Hand
Consider BVD/PI testing as part of your animal health plan 
Story By Joann Pipkin, Editor

Yes, BVD is still a problem in the beef industry. 

“The problem with the problem is that we don’t really know 
how big the issue is,” explains Dr. Brian Vander Ley, assistant pro-
fessor, University of Missouri College of Veterinary Medicine. 

BVD — or bovine viral diarrhea — occurs in two forms: persistent 
infection and acute infection. PI/BVD are the calves that carry the 
virus and spread it to others in the herd. Acute infection, on the 
other hand, is the most common form of the disease. Cattle with 
this form recover from the disease despite 
the fact it might cause, among other is-
sues, abortions in cows. 

Vander Ley has researched BVD diagnos-
tics, particularly the distribution of BVD 
throughout the bodies of animals that 
were infected. He hopes in an up-coming 
project to find a way to manipulate that 
technology so the industry can do a better 
job of identifying herds that are infected 
with BVD without having to test individu-
al animals. 

“We hope to work on surveillance strate-
gies that are more user-friendly than cur-
rent test methods,” Vander Ley explains. 

While PI testing plays a key role in con-
trolling BVD, Vander Ley maintains it is 
not the magical silver bullet to curing the 
problem. 

“Disease control is about three different 
things,” he says.  First, biosecurity mea-
sures should be taken to prevent intro-
duction of pathogens into a herd. Second, 
animals should be vaccinated to prevent 
serious illness if efforts to exclude patho-
gens fail. And third, record should be used 
to track infections in herds and monitor 
treatment success so that disease preven-
tion efforts can be optimized. “PI testing 
removes the source from within the herd,” 
he notes. “Vaccinating those animals pro-
vides another level of protection.”

The glitch with PI testing is that it often is 
performed at the wrong time and it’s not 
happening universally, Vander Ley says. 
“In other words, just because you are test-
ing, doesn’t mean your neighbor is.”

PI testing cattle in the feedlot sector can 
be effective it depends on a lot of factors. 
“There’s a much better value in having 
the calf removed long before it ever gets 
to the feedlot,” Vander Ley says. 

According to Vander Ley, calving time is 
ideal, but certainly the earlier in a calf’s 
life the better.

Cattlemen ear tag, take weights and record 
birth information when a calf is born. He 
maintains that would be the perfect time 
to go ahead and notch the calf’s ear for PI 
testing. 

“At that point, you’ve limited the amount 

of contact that calf has had with other animals should it test posi-
tive,” Vander Ley explains.

The Missouri Department of Agriculture Veterinary Diagnostic 
Laboratory in Springfield tested over 35,000 samples for BVD/PI 
with only 0.6 percent of the samples testing positive for the dis-
ease, according to MDA public information officer Sarah Alsager. 

Alsager encourages producers to consult with their veterinarian 
prior to implementing a BVD testing program to establish their 
goals and protocols to follow upon notification of test results. The 
veterinarian should evaluate the results to determine if additional 
testing is required. 

Vander Ley agrees. “PI testing goes hand in hand with all the other 
management protocols in the cow-calf industry like precondition-
ing, good nutrition, weaning, all of those tasks that help make a 
calf healthier when it leaves the farm — and stay healthier when 
it gets to the feedlot.”
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A FAMILY OF BRANDS TO FIT YOUR NEEDS

A FAMILY OF BRANDS. ONE COMPANY. 
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TRENDING NOW

U.S. meat export companies 
are growing increasingly 

concerned about the long-
term implications of work 
slowdowns by longshoremen 
at West Coast ports. The situ-
ation is critical for beef and 
pork exporters as Asian mar-
kets accounted for more than 
$2 billion in chilled beef and 
pork purchases in 2014.

Last month, U.S. Labor Sec-
retary Tom Perez traveled to 
California to help negotiate an 
agreement between shipping 
companies and dockworkers, 
but the slowdown had already 
cost U.S. exporters billions of 
dollars.

During the Cattle Industry 
Convention and NCBA Trade 
Show last month in San Anto-
nio, Jay Theiler, executive di-

rector of marketing 
for AgriBeef, Boi-
se, Idaho, said 
the slowdown 
“is costing 
the U.S. econ-
omy $1 bil-
lion a day.” 

As an exporter 
of high-quality 
beef to Pacific 
Rim countries, 
Theiler said the 
slowdown had al-
ready cost his compa-
ny $10 to $15 million.

“We’re getting out about 20 
percent of our product that 
we normally export,” he said. 

AgriBeef and other meat ex-
porters have shipped some 
product via air transport in an 

effort to keep some customers 
satisfied, but Theiler said that 
is much more expensive than 
shipping by sea transport in 
refrigerated containers.

The labor dispute has been 
ongoing since last fall, caus-
ing productivity declines and 
chronic congestion in freight 

traffic. The impact has rippled 
through the U.S. commer-
cial supply chain as half of 
all imported goods arrive at 
west coast ports. White House 

Labor Dispute Dampens Meat 
Exports
West Coast port controversy could impact beef industry
Story By Lisa Henderson for Cattlemen’s News

spokesman Eric Schultz said 
the Obama Administration 
has been working to help re-
solve the dispute. 

“The negotiations over the 
functioning of the West Coast 
ports have been taking place 
for months with the admin-
istration urging the parties 
to resolve their differences,” 
Schultz said.

The work slow-
down by 

dockwork-
ers affects the 

loading and unload-
ing of freight at 29 

West Coast ports and has 
contributed to a decline in 

the export of beef, pork and 
poultry. All told, about 21 per-
cent of U.S. beef was exported 
last year, but University of 
Missouri economist Ron Plain 
expects that number to de-
cline in 2015.
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Grazing Cattle Special Sale
Mon., March 9, 2015 

Joplin Regional Stockyards

86th  Bull & Female Sale
April 4, 2015 • 12:30 pm

Springfield Livestock Marketing Center
Springfield, Missouri

SELLING 70 LOTS  
20 Bulls | 50 Females

Bred Heifers • Show Heifer Prospects
Spring & Fall Pairs • Powerful Breeding Age Bulls

For additional information or  to request a sale book, contact:
THE MISSOURI ANGUS ASSOCIATION
Josh Worthington, General Manager

Office 417-995-3000 • Mobile 417-844-2601
E-mail: worthington@missouriangus.org

View the entire sale book online at www.missouriangus.org

This beautiful two year 
old daughter of SAV 

North Dakota 7451 will 
sell with a March calf 

at side by Ten X.

D Bar L 5053 Queen 1311

“We exported about 21 per-
cent of the pork, 10 percent of 
the beef and 19 percent of the 
chicken produced last year,” 
Plain says. “In total, over $5 
billion worth of meats went 
out through those ports last 
year. At the rate we’re going, 
not near that amount is going 
to get shipped this year.”

Japan is the largest importer 
of U.S. beef, and most of that 
ships as fresh, chilled prod-
uct. With the slowdown, a lot 
of that beef will have to be 
frozen, which Plain says will 
mean a large dock in value. 
Plain also says that many Pa-
cific Rim customers might 
turn to other countries if the 
U.S. can’t supply their beef 
needs quickly enough.

The situation at the ports has 
resulted in a shortage of rail 
cars and refrigerated trucks 
and a reluctance to send meat 
to the coast, Plain says.

“It is impacting the revenue 
that comes to packing plants, 
and therefore impacting what 
packing plants are willing to 

bid on livestock for slaugh-
ter,” he says.

As one of America’s largest 
beef-producing and exporting 
companies, Minnesota-based 
Cargill, Inc., stands to lose 
profits and customers as the 
labor dispute drags on.

“Recently, the industry has 
been experiencing delays of 
two to three weeks on chilled 
products as ships and product 
have been backed up in West 
Coast ports,” Norman Bessac, 
Cargill’s vice president for in-
ternational pork sales, testi-
fied at a U.S. Senate subcom-
mittee hearing.

“Any time you disappoint a 
customer it takes time to get 
their trust back,” Bessac said.  
“With this delay, our Asian 
customers cannot count on 
a dependable supply of U.S. 
beef and pork, so they have 
started to cancel orders and 
are looking at suppliers in 
Chile, Australia and the Eu-
ropean Union to meet their 
needs.

December’s beef export vol-
ume slipped 2 percent com-
pared to the previous year, 

though the value of those ex-
ports still increased 17 per-
cent to $643.2 million, accord-
ing to data reported by the 
U.S. Meat Export Federation. 
December pork volume was 
down 5 percent, but value 
was slightly higher than last 
year at $541.3 million.

While describing 2014 as an 
“outstanding year for red 
meat exports,” USMEF Presi-
dent and CEO Philip Seng 
acknowledges, “head winds 
continued to mount” late in 
the year.

“The West Coast port conges-
tion is extremely troubling, 
because the delays faced by 
exporters in December have 
become even more severe in 
2015,” Seng said. “If this dis-
pute is not resolved soon, the 
meat industry will have to 
win back long-term customers 
who still want our product but 
have no choice but to seek al-
ternative suppliers.”

LABOR DISPUTE
FROM PREVIOUS PAGE
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They buzz incessantly. To 
say their presence is a nui-

sance is an understatement. 
And to top it off, their impact 
on the bottom line of your cat-
tle operation is insurmount-
able. Flies cause insufficient 
weight gain in cattle and un-
necessary increase in metabo-
lism from swatting flies. While 
insecticide-laden tags are ef-
fective in deterring flies, they 
should be used to supplement 
other methods for optimal fly 
control.

Fly tags have both advanta-
geous and disadvantages. Ac-
cording to University of Mis-
souri Extension Livestock 

Specialist Eldon Cole, with the 
higher prices cattle are bring-
ing in today’s market, now is 
the time to invest in a good 
health plan.

“Additional fly control meth-
ods are advantageous because 
the pay offs are well worth the 
inputs,” Cole says. “In a stocker 
program when you’re trying 
to get the most gain, a good fly 
control program will increase 
average daily gain by approxi-
mately 0.2 to 0.25 pounds per 
day if you have more than 200 
flies per animal, equating to 
about 30 pounds of gain in a 
120-day period. Assuming the 
cattle’s added gain is selling at 

about $0.75, let’s say that’s a 
ballpark figure of an addition-
al $20 per head at best.”

Cole says fly tags seem to be 
more effective in deterring 
horn flies than face flies, but 
they are still effective in pro-
tecting against disease associ-
ated with pinkeye by helping 
to keep flies off of the face. 
Controlling face flies can 
greatly reduce pinkeye prob-
lems.

In addition to keeping flies off 
cattle, John “J.T.” Tyra, D.V.M. 
at Animal Clinic of Monett, 
says another benefit to using 
fly tags is the reduced chance 

of animal anaplasmosis trans-
mission and pathogens that 
can be spread by biting in-
sects. Some brands even claim 
to be effective against other 
biting insects like mites and 
ticks, but it is most beneficial 
to read product labels. 

“Another benefit of fly tags is 
they help your cattle be more 
efficient with their feed and 
forages in the hotter months,” 
Tyra explains. “Research indi-
cates resting metabolism lev-
els go up 10 to 20 percent from 
swatting flies and using en-
ergy to keep flies off of them. 
So if we can use a fly control 
method, we can actually see 

increased gains in calves be-
cause mommas are milking 
more and can put more ener-
gy into making milk and tak-
ing care of their babies.”

Timing is also essential 
in achieving maximum 
performance from in-
secticide ear tags. Tyra 
and Cole both agree 
most producers tend 
to put tags in too early, 
and the application will 
not remain effective 
through the most im-
pactful fly season.

“It’s best to insert tags in 
late May to early June,” 
Tyra notes. “Fly tags re-
main effective for about 
90 days, so you need to 
time that with the op-
timal fly season. That 
way you have coverage 
through August or Sep-
tember, depending on 
the fly tag itself.”

A known disadvantage 
to using fly tags is the 
build up in resistance 
among the fly popula-

tion to the insecticide used 
on the tags. The best way to 
combat this problem is to al-
ternate the kind of tags being 
inserted annually. 

“All fly tags carry a specific 
type of chemical that is specif-
ic to the brand of fly tag,” Tyra 
says. “Now that being said, it’s 
beneficial to change and di-
versify the types of tags you 
use because using the same 
one repeatedly will develop 
resistance.”

Cole suggests keeping accu-
rate records on the kind of fly 
tags used each time. He also 
recommends removing the 

tags immediately after fly sea-
son or once the tag has deplet-
ed its effectiveness, indicating 
flies will develop resistance 
more quickly if not removed 
timely.

As with all products, it is im-
portant to read labels. While 
handling chemicals, it is ad-
vised to wear latex gloves and 
avoid wiping sweat from your 
face. Certain tags are also la-
beled for dairy cattle, so read 
the labels for tags used in lac-
tating animals to prevent a 
milk residue issue. Also, be 
aware of the environmental 
conditions when applying the 
tags and be prepared to work 
in properly ventilated area. 

Fly tags are only one of several 
methods for controlling flies 
and should not solely be relied 
upon for complete control. 
Other products on the market 
include pour-ons, sprays, dust 
bags, backrubbers, the Vet-
Gun and even oral larvicides, 
which prevent fly larvae from 
developing into adults and 
can be applied to supplements 
or minerals. Fly tags, along 
with the implementation of 
other methods, will enable a 
producer to effectively reach 
a more desirable level of fly 
control.

Especially with the current 
price of cattle, producers 
want to get all the live calves 
on the ground as possible, 
and it is critical to keep them 
healthy. To bring optimal 
profits in the end, it is im-
portant to have a good health 
plan in place. Visit with a vet-
erinarian to determine the 
best health plan and products 
for your operation.

Stop the Buzz
How to get the most control from your fly tags
Story By Brittni Drennan for Cattlemen’s News

Flies cause insufficient weight gain in cattle. Research indicates resting 
metabolism levels go up 10 to 20 percent from swatting flies.
—Photo from University of Missouri Extension.

John “J.T.” Tyra, D.V.M., suggests using fly tags as a means of not 
only controlling flies, but also reducing the transmission of anaplas-
mosis in cattle. —Photo by Brittni Drennon
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A successful day working 
cattle on any farm or ranch 

hinges on a lot of factors. It re-
quires just the right amount of 
proper planning and skill as 
well as access to a fully func-
tioning working facility. Plus, a 
dash of luck and the right sign 
from the Farmer’s Almanac 
never hurt anybody. In all se-
riousness, providing the safest 
environment possible for both 
handlers and cattle is the bot-
tom line. 

Communication. That one 
word, is what Eldon Cole, Uni-
versity of Missouri Extension 
regional livestock specialist, 
believes causes cattle produc-
ers the most challenges while 
working cattle. 

“If working with several people, 
they all need to know what they 
do and what they do best,” Cole 
says. “Get that routine down.”

Laying out the routine, the 
equipment and medicine, 
along with communication and 
organization beforehand are 

key players in a harmonious 
undertaking, Cole notes. 

Reviewing the operations is 
critical for the safety of both ex-
perienced and inexperienced 
handlers alike. The most sea-
soned cattle working veterans 
can find themselves in a situ-
ation where problems arise, 
even if they have performed 
the task a million times. 

“Human error. People cause 
accidents. Either it’s just lack of 
judgment or understanding,” 
adds Bob Schultheis, University 
of Missouri Extension natural 
resources engineering special-
ist.

Pairing an inexperienced han-
dler with an experienced men-
tor is something larger opera-
tions, particularly feedlots, are 
implementing for safety train-
ing, according to Pat Murphy, 
livestock systems specialist in 
the biological and agricultural 
engineering department at 
Kansas State University. How-
ever, this is something any op-

eration can apply, regardless of 
size. 

Proper attitudes set the stage 
for a better day.

“Try to keep animals the least 
stressed as possible,” Schulteis 
suggests. “Any time an animal 
is stressed, it can cause lower 
conception rates, reduced im-
munity, impaired rumen func-
tion and lower production. 

Working cattle in a calm, slow 
and deliberate manner can re-
duce the amount of stress on 
the cattle, providing a safer 
working environment. 

“Animals can sense what we 
are doing,” Cole says. “If we are 
nervous, they will be nervous.”

Schultheis states that cattle are 
very sensitive to loud noises. 
They don’t appreciate chains 
clanging, banging metal or 
high-pitched sounds like bark-
ing dogs. He urges producers 
to avoid unnecessary noises 
when possible. 

“If cattle do get excited, re-
search has shown that it takes 
20 to 30 minutes for them to 
calm down,” Schultheis notes. 

Although cattle dogs can assist 
the gathering process, it’s rec-
ommended that dogs be kept 
away from the working fa-
cilities. They often cause a dis-

traction in the form of noise or 
movement. 

Working facilities matter
A quality working facility de-
sign can enhance the ease and 
safety of processing cattle. A 
structure with the proper di-
mensions for alleyways, hold-
ing pens, circle tubs and work-
ing chutes is essential.

Sorting alleys should be sized to 
allow one person the ability to 
sort cattle off into holding pens 
and control the flow and speed 
through the alley. Murphy rec-
ommends alley widths of 10 to 
12 feet for operations that will 
rely on sorting cattle on foot. 
If sorting on horseback, alley 
widths can be increased to 14 
feet wide. 

Murphy also cautions against 
crowding cattle once sorted and 
positioned to go through the al-
ley leading up to the chute. 

“Don’t try to get more animals 
in the alleyway than the chute 
can hold,” Murphy reasons. 
“If it holds three, four or five, 
count that number out and take 
them around.” 

In general, overcrowding not 
only puts pressure on the struc-
ture of the facility, but it also 
causes undue stress to the ani-

Communication Counts
Safe cattle-working experience starts with a “stay-
calm” attitude
Story By Rebecca Mettler for Cattlemen’s News

CONTINUED ON NEXT PAGE
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Understanding the Relationship Between Feed 
Intake and Veterinary Medicine Costs

Key points
• Understanding the variables that result in lower feed intake can be used to 

identify and manage high-risk groups of cattle in your operation
• Lost performance costs more today than ever before; setting feed intake 

threshold levels can help pinpoint high-risk cattle before they have a negative 
impact on the bottom line

• To learn more about the correlation between feed intake and veterinary 
medicine costs or to determine your operation’s intake threshold levels, 
contact your Elanco sales representative

USBBUNON01270

Elanco, Benchmark®, Full Value Beef and the diagonal bar 
are trademarks owned or licensed by Eli Lilly and Company, 
its subsidiaries or affiliates.
© 2014 Elanco Animal Health.
KNOWLS 31842-12

1An analysis of Elanco’s Benchmark database of 45,392 lots of cattle involving 6,720,494 steers and heifers 
weighing 400-700 lbs from 2011-2013 in the North Plains, Central Plains and High Plains. Data was restricted 
to lots that consumed between 0.5 and 2.9 percent of initial body weight during the first 14 days.

Table 1. Modeled DMI signals as a percentage of initial BW as criteria for 
reducing mortality and veterinary medicine costs

Steers, DMI Heifers, DMI

Initial weight, lbs 7 days 14 days 7 days 14 days

400 1.83 2.22 1.75 2.11

500 1.82 2.16 1.78 2.11

600 1.82 2.14 1.91 2.19

700 1.87 2.14 1.93 2.18

As cattle arrive at the feedyard, the first 7 to 14 days are critical in 
reducing morbidity and mortality and optimizing average daily gain and 
efficiency. Because feed intake is a key driver of increased daily gain 
and improved animal health, it’s important to understand the many 
factors that can affect it — geography, region, sex, in-weight and 
source — to name just a few.

Casey Maxwell, Ph.D. and Elanco beef technical consultant, 
recommends that producers consider these variables, while 
simultaneously analyzing low feed intake levels, to manage high-risk 
pens and improve their bottom line.

“Low feed intake and decreased performance are highly correlated,” 
says Maxwell. “Cattle that experience low feed intake for the first 7 to 
14 days experience higher death loss and veterinary medicine costs  
for the remainder of the feeding period.”

Warning signals within the first seven days?

An analysis of Elanco’s Benchmark® database from 2011-2013 on  
over 45,000 lots of cattle shows a strong relationship between feed 
intake levels within the first seven days and veterinary medicine costs 
(Figure 1). For example, steers and heifers coming into the feedyard 
that consume less than 1.8 percent of their initial body weight (DM 
basis) are more likely to have increased veterinary medicine costs 
— about $20 more per head. As the rate of dry-matter intake (DMI) 
decreases during those first seven days, veterinary medicine costs 
increase, getting close to $50 per head for cattle consuming less than  
1.0 percent of body weight (BW).1

“Cattle that don’t consume enough feed as they come into the yard can 
be problematic down the road,” says Maxwell. “This may not be a novel 
idea, but understanding the correlation and setting threshold levels for 
feed intake right from the start can provide producers with the warning 
signal they need to address high-risk cattle and better manage their 
marketing objectives.”

Using analytics to make decisions

Table 1 illustrates a sample model of feed intake threshold levels.  
Using this example, 400-lb steers consuming 1.83 percent or less of 
their initial BW within the first 7 days should be flagged as high risk. 
For 400-lb heifers, those consuming 1.75 percent or less within the first 
7 days should also be flagged.1

When feed intake threshold levels are set, as the example in Table 1 
demonstrates, high risk cattle can be identified within the first 7 to 14 
days, allowing producers to consider adjusting management practices to 
help improve cattle health and performance to capture profit.

“Utilizing Benchmark and the real-time data we’re collecting now, 
Elanco is able to help producers not only identify and set their threshold 
levels, but also assist them with adjustments that may need to be made 
in order to meet their marketing goals,” says Maxwell. “For example, 
if we know certain cattle aren’t going to gain as much or perform as 
well during the first 7 to 14 days, producers may need to modify their 
projections to minimize risk.” 

To discuss management and risk strategies to improve performance 
on your operation, contact your Elanco representative or technical 
consultant.

Adds Maxwell, “it’s all about what we can do to help producers improve 
their bottom lines.”
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Figure 1. Dry matter intake as a predictor of veterinary medicine costs1
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mals. Too many animals in a 
small space adds to their level 
of discomfort plus provides 
them with a reason to turn 
around and try to escape past 
the cattle handler, according to 
Murphy.

Schultheis recommends de-
signing solid sides on the alley 
leading up to the chute. 

“The cattle like the security of 
solid walls,” Schulteis says. “In-
stead of a pipe fence, panel the 
walls. The cattle will behave 
much better, and they don’t see 
any distractions from the out-
side.”

Once cattle are entering and 
exiting the chute, it’s important 
to provide them with a surface 
in which they won’t easily slip. 
When using concrete, it’s bet-

ter to have a rougher surface 
for extra footing compared to a 
slick-finished concrete pad. 

Recently, Cole has worked in 
facilities that have applied rub-
ber mats in front of the chute. 
Made from implement tires, the 
mat reduces injury as the ani-
mals exit the chute. 

Another feature to consider 
building into a cattle-handling 
set-up are man passes or nar-
row openings placed in stra-
tegic locations throughout the 
facility. These provide workers 
an escape route without having 
to climb a fence. 

Murphy suggests visiting Mid-
West Plan Service at www-
mwps.sws.iastate.edu for more 
information. MidWest Plan Ser-
vice is a multi-university collab-
oration and has a series on beef 
facility design. 

Prior Planning 
Proper maintenance of the 
working facility should take 
place long before cattle are 
gathered and in the corral. 

“Review the structure of the 
fences,” Murphy says. “Over 
time, they do need mainte-
nance.” 

Wooden working pens require 
extra care. Rotten boards in 
a critical spot in the fence can 
cause detrimental accidents 
if pressure is applied during 
use. For pipe structures, welds 
might need repair. 

“Make sure gate latches work,” 
Murphy says. “It seems kind 
of simple, but with younger 
people or people not as strong, 
they need to be able to secure 
the gates.”

Both Cole and Murphy advise 
producers to make it top prior-
ity to keep the working facility 
in shape. 

Cole notes that with the high-
er-than-average cattle prices, 
there’s never been a better time 
to allocate some of that money 
to repairing facilities or buy-
ing a new chute. Newer chute 
designs add safety and ease of 
use. 

Although accidents can always 
happen, it’s important for pro-
ducers to understand the fac-
tors that contribute to a safe 
cattle-working environment. 
Just remember, even though it’s 
hard to do, the best strategy is 
to keep calm.

COMMUNICATION COUNTS
FROM PAGE 28

Solid walls in al-
leyways help pre-
vent cattle from 
seeing outside 
distractions. Non-
slip surfaces are 
also desireable in 
working facilities.
—Photo by Joann 
Pipkin
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Water and air issues are hot button topics as they pertain to ag-
riculture from a federal regulatory level. Garrett Hawkins, 

national legislative programs director for Missouri Farm Bureau, 
works with members to influence public policy on primarily na-
tional issues. 

Hawkins spoke to attendees of the 46th Annual Monett Beef Con-
ference in Monett, Missouri, on Feb. 19, regarding the water is-
sues that could affect agriculture in the future. 

The Waters of the United States (WOTUS) 
is the front and center issue on the fed-
eral level that has agriculture’s attention. 
It’s also top of mind for homeowners and 
many in the construction industry.

WOTUS, unveiled in March 2014, is the 
proposed rule set to clarify the federal 
Clean Water Act. According to Hawkins, 
the decision to clarify was the result of 
two Supreme Court rulings, one in 2001 
and 2006. The agencies see it as muddy-
ing the waters to be able to appropriately 
implement or enforce the Clean Water 
Act, and thus the new regulation is need-
ed to clarify. 

“When you hone in on water, I can easily 
sub out water and put land use because 
what we are talking about at the federal 
level, particularly with the Environmen-
tal Protection Agency (EPA) and the Army 
Corps of Engineers (Corps), really hits at 
land use,” Hawkins explained. 

He expanded further by subbing out land 
use and placing property rights into the 
equation. Hawkins believes further regu-
lating water is essentially regulating the 
practices farmers and ranchers put on 
the land around that water.

Under the Clean Water Act’s current 
wording, traditional navigable waters 
and all interstate waters are protected by 
federal regulation as well as territorial 
seas and all inhabitants of the waters that 
are listed. 

“Again, when Congress passed the Clean 
Water Act originally the words in the stat-
ute are navigable waters,” Hawkins said. 
“That’s always been the delineation.”

Under the proposed rule, tributaries of 
waters and all waters including wetlands 
adjacent to waters are added to the list of 
protected waters. Also included is what 
Hawkins calls a catchall phrase, a signifi-
cant nexus. 

“Is there a subsoil connection,” Hawkins 
said. “How can we connect the water back 
to a navigable water? So, really when you 
compare it to what’s in place with the ex-
isting regulations, we truly believe there 
really is no limit to federal authority.” 

Hawkins showed a picture from a farm field in Tennessee with a 
dry gully, or erosional feature present.

“Now, how much water do you see in this picture,” Hawkins 
asked. “None right now, but the Corps made the determination 
that this is a Water of the United States because it’s a tributary that 
may eventually be connected to a navigable water.” 

This leads to Hawkins understanding that any farm or ranch in 
the U.S. could be at risk of having a feature that could fall under 
regulation.  A permit would have to be granted for any activity 
directly affecting the area if such a feature is on an individual’s 
property as regulated by the Clean Water Act under the proposed 
new regulation.

A final ruling regarding WOTUS is expected sometime in late 
spring or early summer of this year. Hawkins said Congress must 
step in and draw the lines. No major Congressional action has 
taken place since the Clean Water Act was passed in 1972 with 
changes made in 1977. 

Watching and Waiting
Uneasiness brews over federal control as proposed 
Clean Water Act clarification saga continues
Story By Rebecca Mettler for Cattlemen’s News
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You were taught to take 
care of your animals, and 

you’ve passed that compas-
sion on to your children and 
grandchildren. Unfortunately, 
many of today’s consumers 
don’t understand how or why 
you do what you do. That’s 
why the Beef Quality Assur-
ance (BQA) program is so im-
portant to the future of your 
business.

Increasingly, consumers 
want to know more about 
their food. According to a 
study conducted last year by 
Sullivan Higdon & Sink (SHS) 
FoodThink, nearly 2 out of 3 
consumers, 65 percent, want 
to know more about where 
their food comes from. The 
white paper, “Emerging 
Faith in Food Production,” 
details the research and ex-

plains how Americans con-
tinue to ask questions about 
where their food comes from 
and what processes are in-
volved.

The beef industry is rising to 
that challenge with the BQA 
program that was “written by 
beef producers and beef vet-
erinarians for beef producers 
and beef veterinarians,” says 

Dan Thomson, director of the 
Beef Cattle Institute at Kan-
sas State University. The goal 
of that program is to help im-
prove the health and well-be-
ing of the cattle while improv-
ing producer profitability. 

Ultimately, Thomson says he 
hopes consumers will “see a 
BQA stamp on beef products 
in the meat case. That will 
verify that BQA practices have 
been implemented from farm 
to fork.” Thomson was recent-
ly honored at the National 
Cattlemen’s Beef Association 
(NCBA) convention as the BQA 
Educator of the Year.

The checkoff-funded BQA pro-
gram helps producers under-
stand proper animal health 
and management procedures 
and identify processes that 
can be improved. Informa-
tion about the BQA program 
can be found at www.BQA.org 
or at www.beefcattleinstitute.
org.

According to the BQA website, 
Beef Quality Assurance is a na-
tional program that provides 
guidelines for beef cattle pro-
duction. The program raises 
consumer confidence through 
offering proper management 
techniques and a commitment 
to quality within every seg-
ment of the beef industry.

Producers can earn BQA cer-
tification through online 
course study, which normally 
costs $25. Now through April 
15, however, BQA certifica-
tion is free through the Beef 
Cattle Institute thanks to a 
grant from Boehringer Ingel-
heim VetMedica, a St. Joseph, 
Missouri-based animal health 
company. 

The Beef Cattle Institute ad-
ministers the Animal Care 
Training website where the 
BQA certification is hosted 
and producers can learn 
about current animal health 
and welfare practices. Proper 
animal care helps improve 
animal welfare, increases 

Why You Should Become BQA 
Certified
Raising the bar on consumer confidence
Story By Lisa Henderson for Cattlemen’s News
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the quality of beef products 
and helps eliminate defects 
while ensuring the safety and 
wholesomeness of beef. 

BQA training has become so 
popular that universities are 
now using it as part of their 
curriculum. At Kansas State, 
students in professor KC Ol-
son’s ASI 515 Beef Science be-
come BQA-certified. 

“We are training the future 
citizens of the beef industry 
to be responsible,” Olson says. 
“Students develop expertise 
and can add a big gold star to 
their resume (upon comple-
tion of the BQA program).”

Students are required to com-
plete the comprehensive BQA 
training package, which in-
cludes 28 modules covering a 
wide range of topics including 
animal welfare, food safety 
and personal responsibility.

“This requires students to in-
vest at least 4-5 hours of self-
study outside of class,” Olson 
says. “They are also required 
to pass each module with at 
least an 80 percent on each 

module and must retake the 
exam if that requirement isn’t 
met.”

Olson says this is not a light-
weight aspect of the class and 
takes time and effort for the 
student to become certified. 
He also says this program 
sheds a positive light on the 
reputation of K-State’s under-
graduate program and how 
serious they are about turning 
well-qualified students into 
well-qualified members of the 
beef industry.

Barb Downey, owner-operator 
of Downey Ranch in Wamego, 
Kansas, says BQA certification 
is an important part of being a 
producer. 

“Anything that benefits the 
quality of the product benefits 
the producer and the consum-
er.”

Downey believes it is impor-
tant to understand proper 
handling techniques to en-
sure consumers never have 
a bad beef eating experience. 
She says both she and her hus-
band are certified and both of 
her daughters became certi-
fied when they were in mid-
dle school.

“With more people becoming 
concerned about where their 
food comes from, getting BQA-
certified is a tool to show the 
consumer that the industry is 
working assertively to ensure 
a quality product,” Downey 
explains. “Anybody who does 
anything with beef cattle 
should take the opportunity to 
become BQA-certified.”

Nels Lindberg, a senior part-
ner and veterinarian at Ani-

mal Medical Center in 
Great Bend, Kansas, says 
BQA training helps im-
prove the consumer im-
age of beef animal wel-
fare.

“I’m a firm believer in 
education and anytime 
there is an opportunity 

to further educate team mem-
bers, the better off the whole 
operation will be,” Lindberg 
says. “The people and the ani-
mals all benefit from contin-
ued education.”

To learn more information 
about becoming BQA-certified 
visit animalcaretraining.com, 
and use the coupon code: BI-
VIBQA to receive the training 
modules for free.

BEEF QUALITY ASSURANCE
CONTINUED ON NEXT PAGE BQA Certification

Get it free
Now through April 15
www.animalcaretraining.com
Coupon code BIVIBQA

Copyright © 1996, 2011 Intervet Inc, 
a subsidary of Merck & Co., Inc.
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Understanding causes, im-
plementing effective pre-

vention practices and know-
ing the most efficient methods 
of treatment are all important 
concepts cattle producers must 
be aware of when faced with 
pinkeye in their herds.  

Pinkeye (Infectious Bovine Ker-
atoconjunctivitis) is a bacterial 
infection of the eye that is con-
tagious. The primary diesease-
causing agent is Moraxella 
bovis. According to Dr. Rick Sib-
bel, director of U.S. cattle tech-
nical services for Merck Ani-
mal Health, the bacteria works 
in the irritated eye causing in-
flammation that leads to infec-
tion. This infection can poten-
tially become dramatic enough 
that the eye can completely lose 
its ability to function. 

Pinkeye can affect all ages of 
cattle. However, according to 
University of Arkansas Animal 
Science Instructor Dr. Andrew 
Fidler, younger animals are 
typically affected more severe-
ly, and weight gain often suffers 
even in mild cases. 

Face flies, tall weeds, fescue 
seed, dust, excessive exposure 
to UV light, nutritional imbal-
ances and lack of pigmenta-
tion around the eye are all 
underlying eye irritants that 
have been linked to the devel-
opment and transmission of 
pinkeye in cattle. 

“Anything that causes extra ir-
ritation in the eye can set up the 
ideal environment for pinkeye 
to occur,” Sibbel said. 

Fidler states that pinkeye is 
transmitted between animals 
by direct contact or contact of 
contaminated objects. The bac-
teria release enzymes that de-
stroy cells of the cornea and can 
be enhanced by trauma to the 
eye. Other bacteria and viruses 
can also enhance the infection 
and damage by Moraxella bovis 
such as other types of Morax-
ella or Mycoplasma species, or 
the Infectious Bovine Rhinotra-
chetitis herpes virus. 

Pinkeye can occur anytime 
throughout the year; however, 

it is more prevalent in spring 
and summer months when the 
fly population is highest. 

Several management practices 
can be implemented by produc-
ers in order to prevent pinkeye. 
According to Fidler, fly control 
is the most effective preventa-
tive measure. 

Sibbel agrees that managing 
flies – especially face flies – is 
crucial as these pests are vec-
tors carrying bacteria from 
animal to animal and encour-
age the eye to be irritated. He 
emphasized the importance of 
incorporating fly control strate-
gies on a regular basis.

Since flies are considered ma-
jor vectors of the disease, ad-
equate fly control is essential 
in preventing pinkeye. Univer-
sity of Missouri Extension Live-
stock Specialist Patrick Davis 
says fly control strategies in-
clude fly tags, insecticide pour-
ons, back rubbers, dust bags, 
knock-down sprays, fly traps 
and feed additives. 

Proper pasture management 
can also aid in preventing pink-
eye as tall weeds and grass will 
irritate the eyes, which can 
eventually cause the disease. 

“Preventing overgrowth of 
pastures and providing shade 
may also benefit by reducing 
the chances of ocular trauma,” 
Fidler said. 

Pinkeye vaccines are available 
and can be used as a method to 
help prevent pinkeye. Admin-
ister to all pasture cattle, par-
ticularly calves, prior to spring 
turnout. Sibbel says great ad-
vancements have been made 
in vaccine development. A 
booster may need to be imple-
mented if conditions that en-
courage pinkeye are incurred 
later on. 

“Pinkeye is a bacterial infection 
that can be (controlled) with 
vaccine if producers are man-
aging and using vaccine with 
other husbandry practices,” 
Sibbel explains. 

Since pinkeye is contagious, 

and common in southwest 
Missouri and surrounding ar-
eas, being aware of treatment 
options is important for beef 
producers. Davis explains that 
early treatment of pinkeye is 
important for a successful out-
come and will decrease the 
transmission of disease to other 
cattle. He stated that treatment 
will depend on the stage of dis-
ease of the animal. 

In early stages of the disease, 
cattle will have excessive tear-
ing and increased sensitivity 
to light. Cattle will frequently 
blink, and redness on the eyelid 
will be noticeable. A small ul-
cer in the center of the cornea 
will develop. As the disease pro-
gresses, the ulcer will spread 
across the cornea causing the 
eye to become cloudy and even-
tually even yellow in appear-
ance. In extreme cases, the ulcer 
will extend completely through 
the cornea and the iris might 
protrude through the ulcer. A 
glaucoma might occur which 
can lead to partial or complete 
blindness. Davis recommends 
calling a veterinarian to treat 
advanced stages of pinkeye as 
applying an eye patch, suturing 
the third eyelid over the eye or 
suturing the eyelids shut might 
be required. 

Sibbel provides an example 
scenario to demonstrate his 
recommendations of treating 
pinkeye. If a producer has a 
group of calves where 10-20 
percent of the population is 
showing signs of pinkeye, he 
recommends gathering calves 
into a corral and treating the 
calves showing signs. The re-
mainder of calves should be 

given a long-acting antibiotic to 
have on board since they have 
been exposed. He explains that 
if a producer does not act and 
allows the population of calves 
with pinkeye to increase, they 
might eventually end up with 
a large number of calves with 
partial or complete loss of eye-
sight. Ultimately, this could neg-
atively impact the market value 
of the calves. 

“Once an eye becomes very 
opaque from the chronic infec-
tion, it is really hard for that 
eye to become fully functional 
again,” Sibbel says. 

It is important for producers 
to understand that once bacte-
ria that causes pinkeye makes 
its way into a herd, vaccina-
tions to protect against those 
bacteria needs to be adminis-
tered. Plus, Sibbel emphasizes 
the importance of recognizing 
that this bacterium is an or-
ganism that changes; there-
fore it is not the same year 
after year. The vaccine needs 
to cover a broad spectrum of 
pinkeye strains and must be 
managed accordingly.

Preventing and managing 
pinkeye requires daily review 
of cattle, monitoring the pro-
gression of the disease, not 
waiting too long after 10 per-
cent of the herd is infected and 
being diligent in managing all 
facets of pinkeye prevention 
and management. 

“If you fix fence on a regular 
basis, then you should manage 
your cattle to prevent pinkeye 
on a regular basis the same 
way,” Sibbel says. 

Pinkeye 101
A guide to preventing, treating pinkeye
Story By Alison Bos for Cattlemen’s News

The economic impact of pinkeye is important to understand as 
it can have tremendous negative impacts on the profitability 

of a beef herd’s value. 

According to the website, StopCattlePinkEye.com, pinkeye easily 
costs a producer an average of $100 per head. This is due to re-
duced weight gain, added treatment costs and discounts on sale 
day. University studies have shown pinkeye reduced weaning 
weights in calves as much as 40-60 pounds. The website also iden-
tifies that the values of animals with pinkeye can be decreased an 
average of $11.75 per hundred pounds of body weight when the 
animals are sold at auction. The bottom line: calves that get pink-
eye gain less and are worth less per pound when sold. In addition, 
pinkeye costs producers in terms of labor and lost production. It is 
better economically to prevent pinkeye, than it is to treat it.

 More information on pinkeye can be found at www.stopcat-
tlepinkeye.com. 

—Source: Information obtained from www.stopcattlepinkeye.com

What’s Pinkeye Really Costing You?
Story By Alison Bos for Cattlemen’s News
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You know the value of reliable tools. That’s why you grab Nufl or® (fl orfenicol) antibiotic 
for BRD. In just 30 minutes, Nufl or reaches therapeutic levels to control the three 
major bacterial causes of BRD, with a single dose. It’s an excellent choice for both 
control and treatment of BRD. For 17 years, Nufl or is the one cattlemen count on. 
See your veterinarian to prescribe Nufl or antibiotic.

SOME THINGS YOU CAN
ALWAYS COUNT ON.

Scan or visit 
www.nufl or.com 
for more information.

2 Giralda Farms • Madison, NJ 07940 • merck-animal-health-usa.com • 800-521-5767 Copyright © 2015 Intervet Inc., 
doing business as Merck Animal Health, a subsidiary of Merck & Co., Inc. All rights reserved. 1/15 NUF-CC-52198

IMPORTANT SAFETY INFORMATION: RESIDUE WARNINGS: Animals intended for human consumption must not 
be slaughtered within 28 days of the last intramuscular treatment. Animals intended for human consumption must 
not be slaughtered within 38 days of subcutaneous treatment. Do not use in female dairy cattle 20 months of age 
or older or in dry dairy cows. Use in these cattle may cause drug residues in milk, and/or in calves born to these 
cows. A withdrawal period has not been established in preruminating calves. Do not use in calves to be processed 
for veal. Not for use in animals intended for breeding purposes. The effects of fl orfenicol on bovine reproductive 
performance, pregnancy, and lactation have not been determined. Intramuscular injection may result in local 
tissue reaction which persists beyond 28 days. This may result in trim loss of edible tissue at slaughter. Full product 
information available on adjacent page.
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IMPORTANT SAFETY INFORMATION: DECTOMAX Injectable has a 35-day pre-slaughter withdrawal period. 
DECTOMAX Pour-On has a 45-day pre-slaughter withdrawal period. Do not use in female dairy cattle 20 months of age 
or older. Do not use in calves to be processed for veal. DECTOMAX has been developed specifi cally for cattle and swine. 
Use in dogs may result in fatalities.

1  Data on fi le, Study Report Nos. 2839A-60-00-025, 2239A-60-00-029, 2239A-60-00-030, 2239A-60-00-033, 2239A-60-92-027, 2239A-60-94-003, 
2239A-60-94-007, 2239A-60-94-067, 2239A-60-94-068, 2239A-60-94-070, 2239A-60-95-156, 2839A-60-97-123, Zoetis Inc.

 All trademarks are the property of Zoetis Inc., its affi  liates and/or its licensors. ©2014 Zoetis Inc. All rights reserved. DMX14002

Since 2011, Julie Carr and her husband, Robert, slowly 
watched everything they worked for dry up and wither 

away.

Julie calls those lemonade days — long stretches of hardship 
where life is throwing nothing but lemons, and by the end 
of the day she has made lemonade. But those days were any-
thing but sweet.

“We literally started with nothing,” said Julie, recalling how 
she and Robert left Texas 30 years ago and moved to Okla-
homa just to buy a ranch. “We built this [business] cow by cow 
and calf by calf.”

They started with 80 acres and built up to nearly 600 acres of 
pasture with 130 cows. Then disaster struck.

One of the worst droughts to hit Oklahoma had rested on the 
Carr Family ranch and most of the Southern and Midwestern 
parts of the United States. With no wells and relying solely on 
surface water, the Carrs were hit hard. They started selling 
off their aged cows first, hoping the drought would end. But 
when they saw there was no end in sight, they made more 
drastic decisions.

“We had to decide which cow to take to sale and which one to 
sacrifice in order to save another,” said Julie. “We got to the 
point of praying for rain. When you see pastures turning into 
nothing and there is nothing you can do, you are helpless.”

Some income was still flowing from 
Julie’s consulting business. But the bad 
continued to get worse.

Last year, Robert was diagnosed with 
lung cancer, causing Julie to quit her 
full-time job and shut down her busi-
ness to care for her husband and the 
ranch.

They sold off 60 percent of their herd, 
and their pasture was trashed. “But 
we had a prairie mentality,” she said. 
“Even though we didn’t have the mon-
ey, we would persevere.”

One day, she took a trip to the Hughes 
County Farm Service Agency. “The 
timing was unique and special. I of-
ten check in with the FSA office, but I 
thought I was going in to give a report 
of my hay yields,” she said.

She was told that with the passing of 
the 2014 Farm Bill, she qualified for 
disaster assistance through the Live-
stock Forage Program. The program 
provides disaster assistance to produc-
ers who suffered through snowstorms, 
tornadoes, drought and other natural 
disasters and were forced to liquidate 
herds and sell land to make ends meet.

“I went in to sign the papers, and I was 
told the funds would be deposited into 
my account. I started to cry,” said Julie. 
“That was everything. It enabled us to 
keep going and rebuild.”

They are now in the rebuilding stage 
and have purchased cows, sprayed the 
pasture to help it grow back and hired 
a worker to help Julie run the ranch.

“There was a crisis and the rural com-
munities were crying in the dark for 
people to listen. Someone finally heard. 
They [Congress] got it.”

 —Tanya Brown is outreach marketing writ-
er/editor, USDA Farm Service Agency. 

Overcoming the Odds
Oklahoma Ranchers’ Unflinching Courage Helps Them 
Thrive Despite Adversity 
Story By Tanya Brown
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Why Keep Records?
Livestock Indemnity Program shows why record keeping 
is important
Story By Jay Parsons and Jim Jansen

The Agricultural Act of 2014 
reauthorized retroactively 

to Oct. 1, 2011, and extended 
indefinitely four disaster as-
sistance programs: the Live-
stock Forage Disaster Program 
(LFP); the Livestock Indemnity 
Program (LIP); the Emergency 
Assistance for Livestock, Hon-
ey Bees and Farm-Raised Fish 
Program (ELAP); and the Tree 
Assistance Program (TAP). 
On April 15, 2014, producers 
began enrolling in these pro-
grams for qualified 2012-2014 
losses. 

As of Dec. 1, 2014, over $73.5 
million had been paid out na-
tionwide to cover 2011-2014 
documented losses under the 
LIP. In Nebraska, producers 
had received over $6.3 million 
as of that date with over $5 mil-
lion attributed to 2013 losses 
and over $1 million attributed 
to 2014 losses. It is important 
for producers to understand 
that these disaster programs 
have been extended indefinite-
ly. Therefore, the importance 
of keeping proper livestock re-
cords has never been greater. 
Documentation requirements 
for livestock deaths that oc-
curred Oct. 1, 2011, through 
Dec. 31, 2014, were relaxed 
from the rules due to the ret-
roactive nature of the reau-
thorization. Producers need to 
commit now to keeping good 
records for possible future loss 
claims and request for pay-
ments in 2015 and beyond. 

LIP Basics
The Farm Service Agency (FSA) 
of the U.S. Department of Agri-
culture (USDA) administers the 
LIP. It provides compensation 
to eligible livestock producers 
who have suffered livestock 
death losses in excess of nor-
mal mortality due to adverse 
weather. It also covers attacks 
by animals reintroduced into 
the wild by the federal gov-
ernment or protected by fed-
eral law, including wolves and 
avian predators. Eligible live-
stock includes beef cattle, dairy 
cattle, bison, poultry, sheep, 
swine, horses and other live-
stock as determined by the U.S. 
Secretary of Agriculture. The 

LIP payment rates are based on 
75 percent of the market value 
of the livestock. For example, 
the 2014 payment rate for 
adult beef cows was $1,223.45 
per head. Payment rates for 
all species are published in the 
LIP factsheet from FSA. The 
most current version of this 
factsheet is available online at 
www.fsa.usda.gov by selecting 
Disaster Assistance Programs 
from the Programs and Servic-
es dropdown menu and then 
selecting Livestock Indemnity 
Program (LIP) from the related 
topics box.

Applying for LIP Payments
To be eligible for LIP, a live-
stock producer must have le-
gally owned the eligible live-
stock on the day the livestock 
died or, for poultry and swine 
contract growers, a written 
contract grower agreement 
and possession of the eligible 
livestock on the day of death. 
 
Producers should submit ap-
plications to receive LIP ben-
efits to their local FSA office. 
For losses occurring Oct. 1, 
2011 to Dec. 31, 2014, the fi-
nal date to submit an applica-
tion for payment was Jan. 30, 
2015. For 2015 and subsequent 
years, the notice of loss must 
be submitted to FSA the EAR-
LIER of: 30 calendar days of 
when the loss of livestock is 
apparent to the producer, or 
30 calendar days after the end 
of the calendar year in which 
the loss of livestock occurred. 
 
Supporting documents must 
show evidence of loss, current 
physical location of livestock in 
inventory, and location of the 
livestock at the time of death. 
LIP applicants must provide 
adequate proof that the eligi-
ble livestock deaths occurred 
as a direct result of an eligible 
adverse weather event or an 
attack by an eligible wild ani-
mal. The quantity and kind of 
livestock that died may be doc-
umented in a number of ways 
including production records, 
purchase records, veterinarian 
records, records assembled for 
tax purposes, and other means. 
A complete description of ac-

ceptable death loss documen-
tation is available at www.fsa.
usda.gov/Internet/FSA_File/
lip_long_fact_sht_2014.pdf. 
 
Keeping good records is an im-
portant risk management tool 
for producers because it pro-
vides accurate, complete, neat, 
consistent and historical infor-
mation for better analysis, bet-
ter decision making, and eas-
ier application for insurance 
claims. A good set of records 
contains the right amount of 

detail to meet the needs and the 
goals of the operation. The LIP 
is an example of how sound fi-
nancial management behavior 
and good documentation are 
rewarded by ease of access to 
available programs designed 
to help producers recover from 
losses resulting from risks be-
yond their control.

—Source: Jay Parsons is biosys-
tems economist at University of 
Nebraska-Lincoln and Jim Jan-
sen is a UNL extension educator. 
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You may have poured your 
cattle for parasites last 

fall. You shouldn’t need to 
keep monitoring the herd for 
problems. After all, that one 
treatment should have taken 
care of all your parasite is-
sues, right? Wrong.

“It’s not a one-time treatment 
and forget it,” explains Dr. 
Rick Sibbel, director of U.S. 
Cattle Operations, Merck Ani-
mal Health. 

According to Sibbel, “Lice re-
ally prefer colder months of 
the year. As cattle congregate, 
the lice tend to infect and re-
infect cattle populations.” 

Lice management requires 
pouring or spraying the ani-
mals as they are gathered in 
the fall for other herd health 
protocols or weaning. Back-
rubbers can also be installed 
where cattle typically gather. 
Then, Sibbel says it’s impor-
tant to stay on top of lice man-

agement as cattle go through 
the winter months.  

“Animals are in close proxim-
ity for an extended period of 
time, then you will have lice 
problems,” Sibbel explains. 
“So, you often have to go in 
more than once to control.”

Most products are not season-
long, Sibbel says noting those 
that are available, though, do 
a good job of keeping lice pop-
ulations under control when 
used properly.

Both chewing and sucking lice 
are commonly found on beef 
cattle. 

Chewing lice feed on hair, 
scabs and excretions from the 
animal’s skin and irritate the 
skin with their sharp claws 
and mandibles. Infestations of 
this parasite weaken the ani-
mal, interrupt normal feeding 
activities and make the animal 
more susceptible to diseases. 
According to University of 
Missouri Extension, the cattle 
biting louse is the only species 
of chewing louse occurring on 
cattle in Missouri. It is yellow-
ish-white with a reddish head. 
It can be found all over the 
animal’s body, and, when full- 
grown, will be about 1/12 inch 
long. It is bothersome to both 
young and mature cattle. 

Sucking lice feed by piercing 
the animal’s skin with their 
sharp mouthparts and with-
drawing blood. The loss of 
blood can stunt growth and 
reduce weight gain. Irritation 
caused by lice also hinders 

Don’t Treat It and Forget It
Monitor cattle health to keep lice problems at bay
Story By Joann Pipkin, Editor

CONTINUED ON NEXT PAGE
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Calf Roping 2015
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Carthage, Missouri  (just west of Joplin Regional Stockyards)
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Cattle producers must be vigilant when controlling lice. The 
parasite prefers colder weather, often infecting and reinfect-
ing cattle populations as they congregate. —Illustration from 
Shutterstock.
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the animal’s feeding activi-
ties, which might reduce the 
growth rate. Sucking lice can 
be found on the head, neck, 
withers, around the base of 
the tail, brisket and along the 
inner surfaces of the legs. MU 
Extension also reports contin-
ued severe infestations weak-
en the animal to the point 
that stress from disease or 
extreme cold weather might 
cause death.

In Missouri, three species of 
sucking lice can be found on 
cattle. The longnosed cattle 
louse is generally a pest of 

young cattle and is about 1/10 
inch long. The shortnosed 
cattle louse is about 1/16 inch 
long and is more often a pest 
of older cattle. The little blue 
louse is about 1/16 inch long. 
It is generally a pest of older 
animals and is more common 
around the animal’s head.

Lice eggs, or nits, are glued to 
the hair and hatch in one to 
two weeks. The nymphs that 
hatch from these eggs become 
full-grown and start to lay 
eggs in about two weeks.

Both chewing and bloodsuck-
ing lice are most abundant 
during the winter. Infesta-
tions usually are small during 

the summer and early fall but 
increase rapidly in the win-
ter and spring. Some animals 
might be continuously infest-
ed with lice throughout the 
year. You might notice cer-
tain animals are particularly 
prone to lice infestations. 

Rub marks on toplines and 
backsides as well as cattle 
rubbing a lot are signs that 
your animals might have lice. 
“Look at the tailhead, in the 
ears, the poll and the brisket 
area,” Sibbel says. “Those are 
places lice like to live.”

Each year presents a new 
challenge for cattlemen, Sib-
bel says. “The only way to rec-

LICE CONTROL
FROM PREVIOUS PAGE

ognize that is by watching the 
cattle and the way they look, 
their hair coats and eyes.”

Regular attention to the health 
of your cattle is a good idea, he 
adds. “The key is finding (the 
problem) early and then using 
the right kinds of products to 
manage it thoroughly.”

If your cattle have had a prob-
lem with lice in the past, Sib-
bel says it’s very likely they 
will have a problem going for-
ward. “It’s very, very rare to 
eliminate external parasites 
completely, and if your herd 
has a history of that, you need 
to be extra vigilant to watch it 
going forward,” he notes. 
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In today’s beef business, sim-
ply naming your cows “Boss-

ie” or “Betty” isn’t enough. 
With the increasing demand 
for consumer confidence in 
the industry’s end product, 
identification and record 
keeping are paramount. 

“Assigning individual animal 
identification is a necessity 
for keeping detailed records 
on things such as sire iden-
tification, vaccination and 
treatment records,” explains 
Andy McCorkill, University of 
Missouri Extension livestock 
specialist. He says individual 
animal identification is also 
critical to track calving dates 
and performance. 

But reasons to individually 
identify your cowherd go be-
yond record keeping. 

“It is important to remember 
that identifying and keeping 
individual animal records are 
only part of the equation,” 
McCorkill says. “In order to 
be truly useful, those records 
have to be looked at and used 
in making culling and breed-
ing decisions that will keep 
you on track with your opera-

tion’s long-term production 
goals.”

As cattle prices continue to 
reach record heights and as 
theft circulates through the 
countryside, animal identi-
fication might also serve as 
proof of ownership in the 
event of lost or stolen cattle. 

The Ear Tag
Without a doubt, the ear tag 
is the most common mode of 
individual animal I.D. Ear tag-
ging is fairly inexpensive, eas-
ily applied and usually visible 
for identification purposes. 
But, it doesn’t come without 
drawbacks.

According to McCorkill, ear 
tags are almost as easy to re-
move as they are to apply. 
“Some styles are better about 
staying in than others, but 
generally speaking ear tags 
are prone to getting ripped 
out by low hanging limbs and 
other obstacles the ear might 
come in contact with,” he says.

Another common problem 
with ear tags occurs when 
numbers wear off. McCorkill 

says many companies are now 
offering long-lasting options 
such as laser etched numbers 
and tags with two color layers. 

Still, perhaps the biggest draw-
back to ear tags is the difficulty 
with proving ownership in the 
event of lost or stolen cattle. 
“(Ear tags) are easily removed 
or tampered with by thieves 
and with many people using 
similar tags, it makes them un-
acceptable to the court system 
as a sole form of proof of own-
ership,” McCorkill notes.

McCorkill says it’s crucial to 
devise a system of tagging that 
makes sense and has value to 

you as a cattle owner. “I recom-
mend producers develop some 
sort of system that can identify 
the age of individual animals,” 
he says. Examples might be to 
use a system with a different 
color of tag every year or to use 
a numbering system where the 
first number coincides with the 
year of birth such as 501 for 
the first calf born in 2015. Still, 
another system might be to use 
the letter designation system 
where the letter represents the 
year of birth; the year 2015 let-
ter is C.

The Brand
Another common means of 
identification is the brand. 
McCorkill says this is an ex-
cellent method of permanent 
identification. Traditionally, 
brands have been used as the 
preferred method of establish-
ing proof of ownership. 

In order to be legally binding, 
McCorkill says the brand must 
be registered. In Missouri, the 
state department of agricul-
ture keeps track of brands. A 
brand must have at least two 
characters and be at least 3 
inches in diameter. 

Which One is That?
Reasons for individual animal identification go beyond 
recordkeeping
Story By Joann Pipkin, Editor

CONTINUED ON PAGE 42

Soon after a calf is born is a good time to secure an ear tag 
for individual identification. —Photo by Joann Pipkin

Brands are used for permanent 
cattle identification and are tra-
ditionally the preferred method 
of establishing proof of owner-
ship. —Photo by Joann Pipkin
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The healThier The 
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he manages the cattle. “We’ve never seen the response due to metaphylaxis like 
we have with DRAXXIN,” he says. Shelia Karges adds, “DRAXXIN gives us peace 
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Allowable locations for brands 
are the side of the animal, the 
shoulder, the center of the rib 
cage and the hip. “Before regis-
tering a brand,” McCorkill says, 
“put some thought into the de-
sign of the brand. Avoid com-
plex designs as they are more 
likely to result in a blotched, 
difficult-to-read brand.”

Branding is often thought of 
with heating an iron over a fire 
and then quickly placing it on 
the hide of a calf. Modern tech-
niques have been developed al-
lowing the brand to be heated 
with electricity. 

“Electric irons are able to heat 
faster and more uniform, 
speeding the process up while 
producing a better brand,” Mc-
Corkill says. 

Freeze branding is a relatively 
new option, he says. In this 
technique, cold is used to leave 
a mark on the animal by kill-
ing the pigment in the hair fol-
licles of the brand area causing 
the hair to grow back white in 
the shape of the brand. Liquid 
nitrogen or a mixture of dry 

ice and alcohol can be used as 
cooling agents in the process. 

“Besides putting a regular 
brand on, freeze branding has 
picked up traction as a method 
of permanent herd identifica-

Year 
Letter Codes
Letter = Year of Birth

2015=C

2016=D

2017=E

2018=F

2019=G

2020=H

2021=J

2022=K

2023=L

2024=M

2025=N

2026=P

—Source: University of Arkan-
sas Cooperative Extension

tion,” McCorkill says. “Number 
and letter irons are available to 
create any combination of herd 
identifications.”

ANIMAL IDENTIFICATION
FROM PAGE 40

1. Make the first number assigned to a calf its permanent herd 
number. In other words, do not assign a number to a calf at 
birth and then assign that calf another number when it enters 
the herd as a replacement animal.

2. Use the simplest method to number and identify the cows 
in a commercial setting. For example, a cow identified as X-1, 
in a letter system, the “X” would denote cows in the herd when 
the number system was established. For 2015, “C” is the letter 
of designation. In a purebred herd, the animal’s identification 
number will be part of its registered name. 

3. Order ear tags well ahead of the calving season and keep a 
supply of blank tags on hand for replacing lost tags. Use a tag-
marking pen on blank tags. This will give a longer lasting mark 
than regular markers. 

4. Replace missing tags on a regular basis. Don’t wait until so 
many tags are missing that identification of individual animals 
becomes a problem.

—Source: University of Arkansas Extension.

4 Tips for Animal Identification

CONTINUED ON NEXT PAGE
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Like the ear tag, brands are not a fool-
proof method of identification. Time is of 
the essence to cattlemen and depending 
on the methods used, branding might add 
several seconds or even a few minutes to 
processing time. 

“The biggest drawback to freeze brand-
ing is the fact that you can’t brand white 
or light-colored animals,” McCorkill 
notes. “Branding is as much an art as it 
is a process. It takes practice to develop 
a technique that provides a good brand.”

He suggests working with friends or 
neighbors to learn the ins and outs of 
branding.

The Tattoo
Tattoos are another permanent identifi-
cation method. In this process, the identi-
fication number is permanently stamped 
inside the ear of the animal. While the tat-
too is permanent, it is also difficult to read 
because the animal must be restrained 
in order to view the number. The tattoo 
might also be haired-over, making it dif-
ficult to read. 

When to ID
As close to the time a calf is born as pos-
sible is the best for securing an ear tag 
as individual animal ID. “It is a whole lot 
easier to figure out who a calf belongs to 
when it is freshly born and the mother 
is nearby than it is to try and pair them 
up when the calves are half grown,” Mc-
Corkill says. 

Branding, though, can wait until the calf 
is a little older and the cattle are gathered 
for processing through a chute. 

The Bottom Line
While branding and ear tagging are both 
good methods of animal identification, in 
all actuality the two work well together. 

McCorkill says it’s important to remem-
ber ear tags will wear out and fall out at 
some point. “Putting a tag in both ears 
will increase the odds of having a tag to 
read for identification purposes,” he says. 
Ear tags are used in-herd, while brands 
are more commonly used to identify your 
herd to others. 

ANIMAL IDENTIFICATION
FROM PREVIOUS PAGE

“Another consideration about a brand is the fact that it can be 
used as a marketing tool,” McCorkill suggests. “If buyers recog-
nize your brand and associate it with quality stock, it could help 
bring you an extra bid or two as (your cattle) are sold.”

The bottom line, though, is to develop an animal identification 
system that is understandable and works for your operation. 

“Once you have a system in place, use it to help make those diffi-
cult culling and breeding decisions based upon age, calving status 
and improving the quality of the calf crop,” McCorkill says.

Ear tags are a common form of identification in beef cattle op-
erations. A simple numbering system works best in commer-
cial settings. The bottom line is to use an identification system 
that is easy for you to understand. —Photo by Joann Pipkin
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A finely tuned vaccination 
protocol is important to 

the health and well-being of 
both the cattle and your bank 
account. Choosing the right 
vaccination protocol requires 
taking a step back to evaluate 
your individual herd and man-
agement practices. 

Even before deciding on a 
brand of vaccine, go back to the 
basics of determining if your 
operation would perform best 
with the use of a modified-live 
viral (MLV) vaccine or killed 
vaccine. 

Craig Payne, D.V.M., director of 
veterinary extension and con-
tinuing education with the Uni-
versity of Missouri, explains 
that terms for the two types of 
vaccines refer to the condition 
of the bacteria or virus in the 
vaccine.  “Killed” means the 
organisms are no longer alive.  
“Modified-live” means the or-
ganisms are still alive and have 
the ability to replicate, but they 
have been altered in such a 
way they don’t cause disease 
when administered to an ani-
mal.

Payne understands that both 
types of vaccines belong in 
use on cattle operations, but 
each has its strengths, and in 
most cases, matches the other’s 
weaknesses.  

“In essence, the argument is 
generally made that modified-
live viral vaccines provide 
better protection against vi-
ruses than killed because of 
the component of the immune 
system they stimulate,” Payne 
explains. 

The modified-live viral vac-
cines primarily stimulate the 
cell-mediated side of the im-
mune system while the killed 
vaccines primarily stimulate 
the humoral side. According to 
Payne, the importance of that is 
typically the cell-mediated side 
plays a bigger role in defense 
when a virus is involved. In re-
turn, killed vaccines work well 
against bacterial infections. 

It’s important to understand 
that vaccines have their limi-
tations. MLV vaccines have 
one critical requirement 
when dealing with breeding 
females. Pregnant cows or 
calves nursing pregnant cows 
should not be vaccinated with 
a MLV vaccine unless the vac-
cine is approved for use in the 
manner. In addition, the vac-
cines that are approved re-
quire the breeding females be 
vaccinated with a MLV before 
using it during pregnancy, ac-
cording to Payne.

“If not previously vaccinated,  
you run the risk of abortion 
in that pregnant cow,” Payne 
says.

There is also discussion on 
whether MLV’s should be used 
in pregnant cows even though 
label directions have been fol-
lowed.  Payne points out that 
many of the diseases we vac-
cinate against in the breeding 
herd have an impact early in 
pregnancy.  Therefore, he en-
courages producers to focus 
on pre-breeding vaccinations 
and consider immunizations 
during pregnancy as an op-
portunity to booster Lepto 
vaccine and possibly viral 
vaccines.   

“Regardless of the vaccine a 
producer uses, vaccinate be-
fore they get bred,” Payne 
notes. 

Do you have a controlled 
breeding season? This is one 
management-related factor 
that Payne says must be con-
sidered when choosing a vac-
cination type. 

On operations that have a 
controlled breeding season 
and you know when cows 
are open or bred, it’s easier 
to incorporate an MLV into 
the vaccine program. On the 
other hand, when pregnancy 
status is unknown or timing is 
an issue, it is usually easier to 
use a killed viral vaccine.

Another advantage of an MLV 
is that you can get one-dose 

protection in animals that 
have never been vaccinated 
before. There are very few 
killed vaccines that don’t re-
quire a booster shot. Typical-
ly, booster shots are given 21 
to 28 days after the first dose, 
or according to label, explains 
Payne, and once the animal 
has been appropriately vac-
cinated an annual booster is 
usually sufficient. One of the 
biggest mistakes he sees made 
with a killed viral vaccines is 
producers only vaccinating a 
naïve animal once and then 
assuming it has protection.  

When handling vaccine, 
Payne mentions you should 
follow Beef Quality Assurance 

What Kind of Vaccine Should 
You Use?
The debate continues: modified-live viral vaccines or 
killed vaccines 
Story By Rebecca Mettler for Cattlemen’s News

(BQA) principles.  Vaccines 
should be kept cool but not al-
lowed to freeze.  In addition, 
when using MLV’s, never mix 
up more vaccine than you can 
use in 30 to 60 minutes.  

All in all, vaccine decisions 
should be based on the indi-
vidual herd while taking into 
account the management 
practices involved on your op-
eration. And just remember, 
having a healthy cowherd is 
about more than just vaccine 
choice. Providing the right 
cowherd nutrition, along with 
proper biosecurity from a dis-
ease control standpoint, will 
help ensure the health of the 
operation. 

A veteran consignor to the 
Show-Me-Select Replace-

ment Heifer Program, John 
Wheeler knows the value of 
having a good relationship with 
his veterinarian. He counts on 
it.

As a part of the SMS program, 
a rigorous health protocol must 
be followed. And Wheeler 
works one-on-one with his vet-
erinarian to ensure his heifers 
are healthy. 

“For me, I need a vet that’s re-
ally good with reproduction,” 
Wheeler explains.

Maintaining that good relation-
ship, in the end, makes life a 
little easier, Wheeler says. 

The Marionville, Missouri, cow-
calf producer isn’t alone. Rob-
ert Bullis, manager, Top Notch 
Farm, Diamond, Missouri, 
keeps not one but two veteri-
narians a phone call away. 

“We just can’t do without 
them,” Bullis explains. “We rely 
on the vet for overall animal 
health, from body condition 
scoring to breeding and breath-
ing problems.”

Dr. Michael Spragg, Spragg Vet-
erinary Clinic, Rogersville, Mis-
souri, has been practicing for 
more than 20 years. He says a 
good vet/client relationship is 
important so that the vet un-
derstands the goals of the pro-
ducer.

“If I understand what your 
goals are, then I can help you 
achieve those goals,” he says.

Spragg says in this day and 
time, the number one reason 
to maintain a good relation-
ship with a vet is for preven-
tive medicine. “Our vaccines 
today are very effective, but it’s 
also about putting the animals 
in the best possible position 
for the vaccine to work. Get-
ting the minerals right, making 
sure the herd is free of other 
diseases.”

He recommends developing 
a comprehensive health plan 
with your veterinarian. “Don’t 
cut corners,” Spragg suggests, 
“and stick to the plan.”

For cow-calf producers like 
Wheeler and Bullis, finding 
a vet that’s trustworthy and 
knowledgeable are key. Reli-
ability and reputation are also 
critical for establishing a long-
term relationship. 

“Availability is key,” Bullis says. 
“I need to know in my mind 
that I can call (one of my vets), 
and they will know what I 
need.”

Wheeler concurs, “Having 
someone accessible is very 
important.” A vet with a help-
ful staff is also a plus in build-
ing that client/vet relationship. 
“You must have someone you 
can trust.”

According to Bullis, “You need 
that assurance that if you’ve 
got a problem, they are go-
ing to be there to help you. In 
the cow/calf business, there 
are just times when you need 
somebody.”

Someone to Count On
What do you look for in a vet?
Story By Joann Pipkin, Editor
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CyLence Ultra®

Insecticide Cattle Ear Tag

©2012 Bayer HealthCare LLC, Animal Health Division, Shawnee Mission, Kansas 66201. Bayer, the Bayer Cross, Corathon, CyLence Ultra and FyberTek are registered trademarks of Bayer. I13164

Tag-Team Champions

1Data on fi le.

Corathon® with FyberTek® contains 50% 
organophosphate insecticide. Maybe 
that’s why Corathon is the largest-selling 
insecticide cattle ear tag in the marketplace.1 
Slate-colored Corathon® controls horn fl ies 
and face fl ies with both coumaphos and 
diazinon as active ingredients. Rotate with 
CyLence Ultra.

CyLence Ultra® Insecticide Cattle Ear Tags 
are ideal for rotating with an organophosphate 
like Corathon. CyLence Ultra brings you a
5th-generation pyrethroid tag that is synergized
for extra performance. This purple tag can be
used on beef and dairy cattle (including lactating)
and is effective for up to fi ve months against face
fl ies and horn fl ies. Rotate with Corathon.

 
Corathon®

Corathon® with FyberTek®with FyberTek®with FyberTek  contains 50% CyLence Ultra® Insecticide Cattle Ear Tags

Insecticide cattle ear tag rotation made simpleInsecticide cattle ear tag rotation made simpleInsecticide cattle ear tag rotation made simpleInsecticide cattle ear tag rotation made simpleInsecticide cattle ear tag rotation made simpleInsecticide cattle ear tag rotation made simple

Tag-Team Champions
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Cow/Calf Planning Calendar: Basic vaccination recommendations
Time Basic Program Recommendations Other considerations/Consult  Vet

60 days pre-calving all females

Pre-calving

Calf born

Breeding bulls

Start breeding heifers

Start breeding adult cows

Remove bulls

Branding time
	 calves 2-4 months old

Weaning 
	 5 to 9 months

Replacement heifers
	  13-16 month

Process adult cow herd

If management is adequate, should not need
	 any vaccinations
Evaluate BCS

Evaluate facilities and environment
Equipment: sterile, proper function
Review protocol for monitoring and when
	 to assist delivery
Monitor herd for nutrition and separate
	 by age and BCS to manage feed intake
	 appropriately

Individually identify
Record birth
Assure adequte colostrum

Viral respiratory diseases (IBRV, BVDV)
Leptospirosis
Parasite control  program
	 (location and season dependent)
Breeding soundness examination

Start breeding heifers 30 days or more 
	 before cows

45-90 days after introduction depending
	 on goals

Individually identify (if not already 
	 performed): brand, ear tag.
Castrate
Dehorn (complete)
Clostridial: 7- or 8-way (location dependent)
Parasite control program (location and 
	 season dependent)

Clostridial: 7- or 8-way (location dependent)
4-way or 5-way viral respiratory diseases
(IBRV, BVDV, PI3, BRSV)
Leptospirosis
Weigh calves and evaluate BCS and growth
BCS and pregnancy test cows; evaluate
	 culling criteria

4- or 5-way viral respiratory diseases
(IBRV, BVDV, PI3, BRSV)
Leptospirosis
Clostridial: 7- or 8-way (location dependent)
Parasite control program (location and
	 season dependent)
Monitor growth: Rule of Thumb: heifers 
	 should weigh 65 percent of mature
	 body weight at start of breeding season

Viral respiratory diseases (IBRV, BVDV)
Parasite control program (location and
	 season dependent)
Leptospirosis
Evaluate individual animals: udder, eyes,
	 disposition, feet, joints, legs, soundness
Pregnancy check and evaluate culling criteria
Evaluate BCS

Scours vaccinations

Quality frozen colostrum
Colostrum substitutes

Colostrum supplements
Ensure record system data is current

Dip navels, weigh calves
Castrate
Dehorn (complete)

PI3, BRSV
Vibriosis

Brucellosis (bangs) - heifers 
	 (marketing decision)
	 (follow age restrictions)
Viral respiratory diseases
Leptospirosis
Pinkeye
Tetanus

Brucellosis (bangs) - heifers 
(marketing decision)
	 (follow age restrictions)
Preweaning/weaning vaccination program
Parasite control program 
Weaning/post weaning vaccination
	 (location and season dependent)
Pinkeye

Make sure individually identified
Vibriosis

PI3, BRSV
Anaplasmosis control
Vibriosis

—Source: Oklahoma State University Extension. Thesea re general guidelines and recommendations. Individual herd programs may vary considerably. 
Consult your veterinarian for specific recommendations. Follow all label directions and your veterinarian’s recommendations. 
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NO 
 CONFINING

NO 
 HANDLING

NO 
 STRESS

VetGun delivers effective horn fl y control in your herd with no handling, 
no confi nement and no stress to you or your cattle. A precise dose of 
AiM-L topical insecticide can be applied from a safe distance minimizing 
handling time and labor. Call us today to request a demo or watch our 
video online at www.AgriLabs.com/VetGun.

Check with your animal health supplier for availability. AgriLabs and AiM-L are trademarks of Agri Laboratories Ltd. 
VetGun is a trademark of SmartVet. © 2014 All rights reserved. AIML033130P240AVA

www.smartvet.com

developed by distributed by

www.agrilabs.com

Baxter Black with 
his cows using 

his VetGunTM 
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39 parasite species and stages

33 parasite species and stages

33 parasite species and stages

32  parasite species and stages

Additional average weight gain versus control after 105 days1

®EPRINEX and the Cattle Head Logo are registered trademarks of Merial. All other marks are the property of their respective owners.
©2014 Merial, Inc., Duluth, GA. All rights reserved. RUMIEEP1401 (07/14)

*Based on 2 doses per calf at retail price Jeffers Livestock accessed 7/8/14. 1Beckett J. Efficacy of pour-on dewormers differing in active ingredient and carrier on weight gain 
and fecal egg count in stocker beef cattle. College of Agriculture, Cal Poly State University. 2Based on FOI summaries and label claims.

IMPORTANT SAFETY INFORMATION: No meat or milk withdrawal is required when used 
according to label. Do not use in calves intended for veal or unapproved animal species as severe 
adverse reaction, including fatalities in dogs, may result.

EPRINEX kills more species and stages than any 
other brand. Period.2

When cattle are sharing their feed with parasites, they gain less 
weight, and that means lower profitability for you. EPRINEX kills 
39 stages and species of parasites, more than CYDECTIN and 
DECTOMAX.2 With the additional weight gain, at today’s market 
prices it more than pays for itself.

Get the facts at EPRINEXKillsIt.com

Want to see how  
EPRINEX stacks up  
to other pour-ons?

(What a coincidence – here’s a handy chart.)

36.1 lbs. x $2/lb. = $72.20

+$7–$13/calf profit*

32.8 lbs. x $2/lb. = $65.60

31.6 lbs. x $2/lb. = $63.20

27.6 lbs. x $2/lb. = $55.20

CYDECT IN® (moxidectin)

DECToMAX® (doramectin)

ivermectin

EPRINEX® (eprinomectin)

EPRINEX® (eprinomectin)

32331_EPRINEX_StacksUp_CATTLEMENS NEWS.indd   1 2/12/15   1:53 PM

$$
$ECONOMIC INDICATORS

It’s often said that you can’t manage what you don’t measure. 
With many agricultural operations, decisions are made on a dai-

ly basis without adequate supporting information. Every enter-
prise should have some type of information management system 
for the records it generates. The type of information generated 
and how well it is used will help determine success. However, the 
quality and quantity of the information gathered only has value if 
it is used to make wise management decisions.

The basic areas of any infor-
mation management system 
should include a cash account-
ing system with a depreciation 
schedule, financial statements, 
inventories (cattle, equipment, 
feed, etc.) and production re-
cords to measure performance. 
These types of records should be 
kept to answer questions about 
different areas within the op-
eration.

In most cases, a cash accounting 
system can be handled adequately by computer programs such as 
Quicken. QuickBooks might be useful for more complicated op-
erations. These and similar programs can provide the informa-
tion to meet tax obligations and to provide basic data for financial 
statements.

However, information prepared for tax 
purposes does not measure the profitabil-
ity of a business or its financial position. 
The Farm Financial Standards Guidelines 
identifies the following statements as the 
minimum needed to document financial 
position and performance:

• Balance sheet with both cost and mar-
ket valuation.

• Accrual adjusted income statement.

• Statement of cash flow.

• Statements of owner equity.

Another part of an information manage-
ment system should track inventories. 
Equipment inventories are necessary 
for completing depreciation schedules 
and can aid in planning for future capi-
tal expenditures. An accurate cattle and 
feed inventory is essential for measuring 
production performance and completing 
financial statements. A complete inven-
tory by category of cattle (cows, bulls, 
heifers, stockers, etc.) should be done at 
least twice a year. If only done twice, the 
inventory should be taken at the begin-
ning of the fiscal year and at the begin-
ning of the breeding season. This inven-
tory should include a record of all deaths, 
purchases and sales.

After completing data collection, it is 
important to analyze the information. 
Financial accounting deals with histori-
cal records of financial activities, posi-
tion and performance, particularly as it 
relates to tax and external financial re-
ports. Management accounting focuses 
on providing data and reports with infor-
mation useful for making decisions. Man-
agement accounting reports for different 
segments of an operation provide an un-
derstanding of each of the business com-
ponents so that desired changes can be 
made with better understanding and less 
risk. A management accounting system 
should be designed, operated and staffed 
to provide management information to 
support the following internal business 
management functions such as:

• Planning activities.

• Decision-making (marketing, invest-
ment and resource use).

Decisions, Decisions
Information systems aid better management decisions
Story By Steve Swigert

CONTINUED ON NEXT PAGE
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• Measuring commodity 
cost and production perfor-
mance.

• Controlling and monitor-
ing the business.

All of these areas of informa-
tion management should be ad-
dressed in each operation. Too 
many producers have only had 
tax-based information from 

which to make decisions. Man-
agement strategies should not 
be made on tax information 
because it only tells part of the 
story. It is critical that financial 
and management information 
be collected and analyzed to 
make good decisions.

—Reprinted with permission from 
The Samuel L. Roberts Noble Foun-
dation for Agriculture. Visit the No-
ble Foundation on the web at www.
noble.org.

DECISIONS, DECISIONS
FROM PREVIOUS PAGEpasture planning

A pond can be a valuable as-
set to a farm or suburban 

landowner. A well-planned 
and built pond can provide live-
stock water, fishing opportuni-
ties, soil erosion control, fire 
protection and a nice place to 
relax. But a good, usable pond 
is not inexpensive to build. De-
pending on geology of the site, 
a half-acre pond could cost be-
tween $11,000 and $15,000. 

Undersized ponds and leaky 
ponds are the two most com-
mon problems I encounter. A 
properly sized farm pond will 
have one acre of surface area 
for each 10-15 acres of water-
shed that drains into it, and 
be at least 8t feet deep. Cutting 
corners on size to save money 
only ends up costing more lat-
er in repairing erosion dam-
age and downstream neighbor 
relations, and in dealing with 
aquatic weed problems.

Leaky ponds are frequently due 
to the wrong soil being used for 
sealing or because the right soil 
was improperly compacted.  
When building or enlarging a 
pond in the Ozarks, be sure to 
do it when the soil is moist and 
sticky, never when the soil is 
dry, if you want it to hold water.

Many of the red and yellow clay 
soils in the Ozarks are quite 
leaky in their natural state. Pul-
verizing these soils with a disk 
breaks down their blocky soil 
structure, and keeping them 
moist during the recompaction 
process and after construction 
will help the pond better hold 
water. Compaction of several 
4- to 6-inch thick layers of moist 
clay in the pond bottom will 
usually be needed to assure a 
seal. Additives such as benton-
ite clay or soda ash might need 
to be mixed with some soils to 
keep them from leaking.

Don’t expect a bulldozer to do 
good soil compaction. Bulldoz-
ers have a large “footprint” 
that spreads out their weight, 
resulting in ground pressure 
of 7-13 psi, which is no greater 
than a person just standing on 
the ground. A better choice is 
a wheel tractor and disk (15-
45 psi ground pressure), or 
a sheepsfoot roller (300+ psi 

Moisture, Compaction Key to 
Well-Built Pond 
Cutting corners only costs in the long run
Story By Bob Schulteis

ground pressure), shown in 
photo, to compact each clay lay-
er before adding the next one.

A well-built pond should fill 
within one year, and seepage 
plus evaporation should be 12 
inches or less in hot summer 
months and 4 inches or less in 
winter months.

Resources for planning, build-
ing and managing ponds are 
available through the federal 
Natural Resources Conserva-
tion Service, the Missouri De-
partment of Conservation and 
University of Missouri Exten-
sion. A hot-linked list of these 
resources can be found online 
at http://extension.missouri.
edu/webster/pond_manage-
ment.aspx. 

—Source: Bob Schulteis is natural 
resource engineering specialist, 
University of Missouri Extension.
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ON THE CALENDAR

“Say ‘goodbye’ to profit-
robbing toxic fescue” is the 

theme of four schools to start 
March 30 across Missouri.

The long name is “novel endo-
phyte tall fescue renovation 
school.”

The action plan is simple, says 
Craig Roberts, University of 
Missouri Extension forage spe-
cialist. “We teach how to kill 
the almost impossible to kill 
toxic fescue,” he says. “Then 
we teach how to seed and man-
age new toxin-free fescues.”

The story sounds complicated, 
Roberts says. “The plan works 
if it is followed step-by-step.”

Hundreds of farmers have 
proven that shortcuts don’t 
work, he says. “And everyone 
thinks of an easier way. Trou-
ble is, none work.”

When the “spray, smother, 
spray” plan is followed, the 
new toxin-free pastures boost 
gains.

The flier for the schools ex-
plains: “Toxic tall fescue 
causes more problems than 
‘fescue foot.’ Research shows 
reduced weight gains, poor 
reproductive performance, 
rough hair coats and dimin-
ished immune response due 
to impaired blood circulation 
caused by toxin in fescue pas-
ture and hay.”

For years, we have managed 
around all those problems, 
Roberts says. “Now we can 
just get rid of the toxin prob-
lems. Novel-endophyte variet-
ies work.”

The toxic K-31 requires high 
maintenance, but many pro-

ducers fail to recognize the 
problem. Too much toxic fes-
cue is not managed. The losses 
cost beef and dairy herd own-
ers millions in potential gains.

“The only reason K-31 has be-
come the No. 1 grass in Mis-
souri is it survives without 
care,” Roberts says.

The schools are held at MU re-
search centers of the College of 
Agriculture, Food and Natural 
Resources. Each MU farm has 
plots being grazed for demon-
strations.

Dates, places and local contacts 
are:

March 30. Southwest Center, 
145148 Highway H, Mount Ver-
non; Carla Rathmann, 417-466-
2148.

March 31. Wurdack Farm, 164 
Bales Road, Cook Station; Will 
McClain, 573-775-2135.

April 1. Beef Research and 
Teaching Farm (South Farm), 
5151 Old Millers Road, Colum-
bia; Lena Johnson, 573-882-
7327.

Close the Door on Toxic Fescue
Four schools teach how to seed, manage new toxin-
free varieties
Story By Duane Dailey

April 2. Forage Systems Re-
search Center, 21262 Genoa 
Road, Linneus; FSRC, 660-895-
5121.

All start at 9 a.m. and end at 5 
p.m. Enrollment is limited at 
each site. Call early. The fee in-
cludes lunch and breaks.

The schools are organized by 
the  Alliance for Grassland Re-
newal. The group, formed in 
Missouri, involves all interest-
ed in growing fescue. That in-
cludes all companies with new 
varieties, MU Extension, seed 
testers, farmers and govern-
ment.

Novel endophyte has been 
known and used for years. 
“Now seed is widely available 
and tested,” Roberts says. “Suc-
cessful changes can be made.”

School topics range from the 
economic loss statewide to 
how to set a no-till drill. The re-
placement requires a yearlong 
plan. It not only kills the grow-
ing K-31 fescue but also new 
seedlings emerging from the 
soil seed bank after the cover 
is killed.

CONTINUED ON NEXT PAGE
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BUSINESS 
BEAT

Your Animal Health Professionals
Keeping Your 
Herd Healthy 
& Efficient

Best Quality Products
Shipped or Delivered 

to Your Door at the Lowest Prices

Antibiotics
Electronic ID
Implants
Pest Control
Vaccines
Animal Health 
Supplies Mac’s

VET SUPPLY

1-888-360-9588

Exit 70, Springfield, Mo. 417-863-8446
601 Front St., Monett, Mo. 417-235-6226

If the plan is not followed, the 
old seed emerges and crowds 
out the new varieties, Roberts 
says. “Plowing does not work. 
One spray does not work. 
Those who do it right are big 
winners.”

The biggest winners are farm-
ers who use the new high-pro-
duction grass.

Darrel Franson, Mount Vernon 
beef farmer, has been on the 
road speaking to farmers. He 
moved to southwestern Mis-
souri from Minnesota. Imme-
diately his cattle faltered. They 
were naïve to the toxic fescue.

No one had told Franson of the 
No. 1 grazing hazard in Mis-
souri. Now he tells all who will 
listen. He found that replace-
ment costs were paid off in just 
over two years, with reduced 
losses.

He took 10 years to replace fes-
cue, pasture by pasture, on his 
farm.

He and farmer Curtis Schallert, 
Purdy, will speak, in addition 
to others from the industry.

—Source: University of Missouri 
Extension

Like Us on Facebook Joplin Regional Stockyards
TOXIC FESCUE
FROM PREVIOUS PAGE

FCS Financial’s Board of 
Directors announces they 

will return more than $10 
million to their member-own-
ers in cash patronage for the 
2014 calendar year.

“FCS Financial finished 2014 
with record earnings and is 
pleased that as a cooperative 
our customers will benefit 
from that success through pa-
tronage,” says David Janish, 
FCS Financial CEO. “Since 
2006, FCS Financial has re-
turned more than $48 million 
to our customers.” 

After the financial results are 
known at the end of each year, 
the board reviews the cooper-
ative’s financial situation and 
the business plan projections 
to determine if patronage will 
be paid or if earnings will be 
retained for capital.

To kick off the distribution of 
patronage checks to custom-
ers, each FCS Financial office 
will host a Customer Appre-
ciation Day from 10 a.m. to 6 
p.m. on March 18 in conjunc-
tion with National Ag Day. 
Attendance is not required 
for FCS Financial members 
to receive their check. Those 
checks not distributed by the 
end of business on April 3 will 
be mailed.

Patronage payments are 
based on a member’s loan 
business activity with the as-
sociation. All eligible mem-
bers will receive a minimum 
of $20. Each eligible mem-
ber’s patronage check will be 
available March 18 through 
April 3 at the FCS Financial of-
fice where his or her loan is 
serviced.

For more information, contact 
your local FCS Financial office 
at 1-800-444-3276 or visit www.
myfcsfinancial.com where you 
will find a link to the 2014 Pa-
tronage Program under “How 
We’re Different.”

—Source: FCS Financial Release.

FCS Returns 
Cash Patronage 
to Members
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March
9	 Grazing Cattle Special
	 Joplin Regional Stockyards, Carthage, Missouri
	 PH: 417-548-2333

11	 Bull Breeding Soundness Exams
	 Dake Veterinary Service, Miller, Missouri
	 FMI: 417-452-3301

14	 Jacs Ranch Angus Bull Sale
	 Bentonville, Arkansas
	 FMI: 479-273-3030

14	 Heart of the Ozarks Angus Sale
	 Ozark Regional Stockyards, West Plains, Missouri
	 FMI: 417-995-3000

14	 Wright Charolais Bull Sale
	 Kearney, Missouri
	 FMI: 816-776-3512

16	 Greene County Soils and Crops Conference
	 Spfd Livestock Marketing Center, Springfield, Missouri
	 FMI: 417-881-8909, ext. 311

20	 Bull Breeding Soundness Exams
	 Countryside Veterinary Clinic, Aurora, Missouri
	 FMI: 417-678-4011

20	 Sunflower Genetics Production Sale
	 Maple Hill, Kansas
	 FMI: 785-256-6461

21	 Aschermann Charolais Bull Sale
	 at the farm, Carthage, Missouri
	 FMI: 417-793-2855

21	 Circle A Angus Bull Sale
	 Iberia, Missouri
	 FMI: 1-800-CIRCLEA

21	 Flying H Genetics Bull Sale
	 Lowry City, Missouri
	 FMI: 417-300-0062

21	 Falling Timber Hereford Bull & Female Sale
	 Marthasville, Missouri
	 FMI: 636-358-4161

21	 5 p.m. Replacement Cow & Bull Sale
	 Joplin Regional Stockyards, Carthage, Missouri
	 FMI: 417-548-2333

23	 Green Springs Bull Sale
	 Mo-Kan Livestock, Butler, Missouri
	 FMI: 417-448-4416

23	 O’Leen Brothers Hereford & Angus Bull & Female Sale
	 Dwight, Kansas
	 FMI: 785-466-1422

24	 Bull Breeding Soundness Exams
	 Animal Clinic of Diamond, Diamond, Missouri
	 FMI: 417-325-4136

24	 Genetrust Brangus & Ultrablack Bull Sale
	 Eurkea, Kansas
	 FMI: 877-436-3877

28	 Seedstock Plus South Missouri Bull Sale
	 Joplin Regional Stockyards, Carthage, Missouri
	 FMI: 1-877-486-1160

28	 Professional Beef Genetics Bull Sale
	 Windsor, Missouri
	 FMI: 1-800-PBG-BULL

30	 Southwest Missouri All Breed Bull Sale
	 Springfield Livestock Marketing Center
	 Springfield, Missouri 
	 FMI: 417-345-8330

31	 KW Cattle Bull Sale
	 Fort Scott, Kansas 
	 FMI: 620-224-7305

EVENT ROUNDUP

CONTINUED ON PAGE 54

Jackie Moore 
417.825.0948

JRS Office
417.548.2333

Bailey Moore
 417.540.4343
Skyler Moore 
417.737.2615

www.joplinstockyards.com

45 Black and Black Whiteface Cow/Calf Pairs
Cows are 4 years old to SS. Calves weigh 250 lbs. +
Cows running back with Angus and Horned Hereford bulls from 
Mead Ranch. 

30 Braford Heifers 
Bred to LBW Simmental bull.

50 Beefmaster Heifers 
Bred to black Angus bulls. Start calving March 1.

30 Black Angus Cow/Calf Pairs 
4-7 years old. Fall-born calves. Bred back to Angus bulls.

50 Black Angus Cow/Calf Pairs
4-7 years old. Cows should be calved out by sale date. 

40 Black & Red Angus Cows
Bred to Charolais and black Angus bulls. Spring calvers. Due late 
Feb. and early March.

80 Charolais Cross Cows
Complete Dispersal. Running ages. Cow/calf pairs & springers. 
Bred to Charolais bulls. 

35 Black Angus Cows
3-5 years old. Spring and fall calvers. Bred to Angus bulls.

Replacement
Cow & Bull Sale
5 p.m. | Sat. | March 21, 2015
Joplin Regional Stockyards | I-44 & Exit 22 | Carthage, Missouri

Expecting 1000 head with these early consignments

All Bulls 

Sell First!
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Tune in to the JRS Market Report

Monday 11:38 a.m.
Wednesday 11:38 a.m. Monday 12:50 p.m. & 4:45 p.m.

Wednesday 12:50 p.m.  & 4:45 p.m.

M-F 9:55-10:05 a.m.
(during break before AgriTalk)

M/W/F Noon Hour 
(during Farming in the Four States)
T/Th Noon Hour (after news block)

Monday 
12:40 p.m. 
Wednesday 
12:40 p.m. 

Monday 
12:15 p.m. 
Wednesday 
12:15 p.m. 

MARKET WATCH

Joplin Regional  Stockyards 
Market Recap | February 2015
Feeder Cattle & Calf Auction  | February Receipts 12,512 • Last Month 34,016 • Last Year 19,236

Video Markets from • February Total Video Receipts 1,956

JRS Sale Day Market Phone: (417) 548-2012
Mondays (Rick Huffman) | Wednesdays (Don Kleiboeker)

Market Information Provided By Tony Hancock 
Mo. Department of Agriculture Market News Service 

Market News Hotline (573) 522-9244
Sale Day Market Reporter (417) 548-2012

Funded by
the Beef Checkoff.

Dr. Dan Thomson, DVM, PhD
Beef Cattle Institute
Kansas State University
2015 BQA Educator of the Year

BQA – it’s the right thing.
“BQA is a program that was created by 

beef producers and veterinarians for beef 
producers and veterinarians based on 

research and practical experience, and  
I’m proud to be part of the BQA program.”

Visit BQA.org/team
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View Offering Online at www.clearwaterangus.com

Registered Angus Bulls 
FOR SALE

Jim Pipkin 
417-732-8552

Semen 
Tested. 

Ready
 to Work!

WD Pipkin 
417-732-2707

AC-DC Hay Company
Specializing in your hay needs

Need Hay?
Prairie ~ Alfalfa ~ Straw ~ Brome

Tony Carpenter
208 North NN Hwy
Lamar, MO 64726
Call: 417.448.7883

FEED & HAY
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Where Did Your  $1 Go?

Get Details at
www.mobeef.com

OGDEN 
HORSE CREEK 

RANCH
KO Reg. Angus Bulls | AI Bred Heifers
Bred Cows & Pairs | Quarter Horses

Trevon
417-366-0363

Kenny
417-466-8176

Your New Gooseneck Dealer Is:
B & B Sales & Service

Bolivar, Missouri 65613

417-326-6221

Trailers

BLEVINS ASPHALT CONSTRUCTION CO.
Asphalt Paving-Chip & Sealing • Since 1949

FREE ESTIMATES
Commercial – Municipal – Residential

FREE ESTIMATES • FOB – PLANT SALES
Mt. Vernon, Mo – 417-466-3758 

Toll Free 800-995-3598
www.blevinsasphalt.com

Blevins Asphalt
Construction Co., Inc.

Blevins Asphalt
Construction Co., Inc.

AI Services

REAL ESTATE

construction

cattle

supplies

construction

April
4	 Four State Angus Association Bull & Female Sale
	 Springfield Livestock Marketing Center
	 Springfield, Missouri
	 FMI: 417-844-2601

10-12	 Spring Ag & Urban Fest
	 Ozark Empire Fairgrounds, Springfield, Missouri
	 FMI: 417-833-2660

18	 Seedstock Plus Bull Sale
	 Kingsville Livestock Auction, Kingsville, Missouri
	 FMI: 877-486-1160

23	 Heartland Highland Cattle Auction
	 Norwood Producers Auction Yards, Norwood, Missouri
	 FMI: 417-345-0575

May
24-25	 Best of the Best Calf Roping	
	 Risen Ranch Cowboy Church Arena, Carthage, Missouri
	 FMI: 417-548-2333

EVENT ROUNDUP
FROM PAGE 52

FERTILIZER

Sea Minerals
NO MINERALS • NO LIFE

Build your organic matter number
Buy no fertilizer or chemicals 

Stimulates life in the soil
Organisms farm around the clock

Apply to any growing forage!
$50 per 50 lb. bag • $1600/ton
www.seamineralsusa.com

918-367-5146 OR 918-698-5308

Free 
shipping 
ton lots

FREE CHOICE TO CATTLE
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Help your clients manage pinkeye from 
every angle. Recommend the Merck Animal 
Health 1-2-3 Pinkeye control program and 
visit stopcattlepinkeye.com today. 

2 Giralda Farms • Madison, NJ 07940 • merck-animal-health-usa.com • 800-521-5767
Copyright © 2015 Intervet Inc., doing business as Merck Animal Health, a subsidiary of 
Merck & Co., Inc. All rights reserved. 3/15 BV-PinkBeef 53169

PREVENTING 
PINKEYE
IS AS EASY AS

STOP THE FLIES

Flies can rapidly spread pinkeye 
bacteria throughout your clients’ 
herd. Tag and pour with Double 
Barrel™ VP ear tags and Ultra 
Boss® pour-on to provide up to 
fi ve months of face fl y and horn fl y 
control.

MANAGE THE ENVIRONMENT 

Flies are attracted to damaged and 
watery eyes. So reduce irritants like 
seed heads, pollen and UV light by 
mowing tall pastures and adding 
shade where needed.

VACCINATE

Vaccinate with Piliguard® Pinkeye 
TriView® to stimulate the production 
of pinkeye-fi ghting antibodies in the 
tears that bathe the eye. 

This cell-free bacterin cross-reacts 
with 103 different strains of pinkeye-
causing bacteria for broad-spectrum 
cross-reactivity with fi eld strains.

1 32
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Joplin Stockyards: “MFA Altosid 2015”  10" x 14.5"
Art director: Craig J. Weiland  cweiland@mfa-inc.com

MFA Incorporated

Your
one-stop ag shop!

Kick horn flies out of your pasture.
A horn fly’s life cycle is complete in 10 to 14 days. So they live fast. 

In that time, each female can lay up to 500 eggs in pasture manure, building up a 
population enough for one big fly party. Studies show that a calf  with 200 flies on it during 

the summer weighs 15 pounds less at weaning compared to a calf with fly control. 

MFA mineral with Altosid® puts a stop to the party.

www.mfa-inc.com

We’ve got your 
back covered 
with MFA Cattle Feed with Altosid®.

See why it's called 
the "poop deck"?


